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RULING OF WISCONSIN COMMISSIONER. 


THE ruling of Commissioner Host of-Wis- 
consin to the effect that a mutual life in- 
surance company must distribute its surplus 
at least once in five years, will excite great 
interest. The full text of the rulipg is found 
in another column. 

The law of Wisconsin on this subject states 
that life insurance companies may make a 
distribution of their surplus annually or once 
in two, three, four or five years, as the di- 
rectors may determine. The ruling of the 
commissioner is that the word “may” means 
“must” and that the law therefore is im- 
perative, and not permissive. He cites cases 
to prove his contention and also states that 
when the law was passed no company was 
issuing a policy where the distribution period 
was longer than five years. He thinks that 
the intent of the legislature was to make the 
law imperative. 

We believe that the commissioner can hardly 
sustain his ruling that the word “may” is im- 
perative. The Illinois law is identical with 
that of Wisconsin, and the Appellate Court of 
the former State decided, in a case brought 
against the New Yoork — that the law 
was permissive. 

However much any person may be in har- 
mony with the spirit of the ruling as to the 
distribution of surplus, still it must appear 
that the commissioner has strained several 
points in his interpretation of the law. The 
large accumulations of life insurance com- 
panies held as surplus have always been a 
target for the politician and the agitator. We 
believe that, to a certain extent, there is some 
merit in the contention of those that argue 
that there is no necessity in a company build- 
ing up a surplus beyond a provision for emer- 
gencies that are likely to occur. The Eguit- 
ABLE has always made its surplus its great 
talking point, claiming that it was the strength 
of 2 company and that as the surplus accumu- 
lations of an individual were a test of his 
financial strength, so the surplus of a cor- 
poration was the criterion according to which 
should be measured its financial stability. 

We are of the opinion, however, that the 
EoviraBte has maintained a higher surplus 
than the necessities demand. It is hardly 
conceivable that any emergency will arise that 
will need such a large surplus to meet it. 
We do contend that companies should ac- 
quire and maintain a sufficient surplus to stand 
every test, but there is a limit beyond which 
they should not go. 
life companies are now very high. Policy- 
holders are paying: the maximum for what 
they hould for protection. A surplus beyond 
the aciual demands for safety is of but little 


benefit to the policyholders. One takes but 
little commen in seeing surplus mount up to 
eight figures. He gets no benefit out of it 


and would deem his policy ‘contract just as 


The rates charged by the_ 





safe if the surplus were cut down several 
millions and more liberality shown in the 
payment of dividends. 

We believe that the Wisconsin decision 
arises out of the practice of companies ac- 
cumulating more surplus than is actually 
needed for ample protection and safety. At 
the same time, we do not believe that the 
ruling of the Wisconsin commissioner will 
hold in court. 


MR. CURTIS AND THE IOWA COMPANIES. 


Wuue the distinguished correspondent of 
the Record-Herald, Witt1am E. Curtis, was, 
no doubt, sincere in his attempts to apprise the 
people of the supposed deception followed in 
soliciting ten-year bond contracts issued by 
some of the Iowa companies, yet he, himself, 
deceived the public by making false state- 
ments and misquoting Insurance Commissioner 
DearTH of Minnesota. It is a case of a splen- 
did correspondent attempting to cover a sub- 
ject concerning which he knows but little. 
Mr. Curtis tried to comment on the creamery 
interests at Elgin, IIL, in the same way and 
drew out a libel suit for himself and his paper. 

Perhaps politics has had something to do 
with these Iowa insurance articles. There 
are two factions in Iowa Republicanism now, 
due to the so-called Iowa tariff plan. As Sec- 
retary of the Treasury SHAw and other well- 
known Iowa public characters have been or 
are still identified with Iowa life insurance 
companies there is a tendency on part of their 
political enemies to bring them into disrepute. 
Again, competition in lowa life insurance cir- 
cles is most keen, especially in view of the 
numerous home companies, and rival agents 
have resorted to means sometimes that are, to 
say the least, unprofessional. 

Mr. Curtis has retracted a portion of his 
DEARTH article, especially where he made the 
insurance commissioner commit himself to 
ridiculous assertions or even more to criminal 
accusations. 

When the falsities are trimmed out of the 
Curtis letters the sum and substance of his 
charges are that the bond companies and their 
agents have promised too much in earnings 
and that the stockholders have reaped a boun- 
teous harvest out of the business, together 
with minor irregularities in the conduct of the 
business. 

Is the bond contract a deceptive one? Is it 
“shady?” The main objections offered are 
that it is written without medical examination 
and the agents give too high estimates. The 
death benefits during the first few years are 
small, so the liability is not heavy. It is a 
sound contract actuarially so far as the actual 
guarantees go. The estimates rest on mere 
speculation. An agent can misrepresent the 
returns on any dividend policy. 

It is unreasonable to suppose that the bond 
will give any higher returns than any safe in- 
vestment. When agents point to supposed 
large returns, they are guilty of deception. 
Not the use, but the abuse, of the bond con- 
tract should be condemned, although it does 
open the way for deception much more than 
any other contract. This is the most vulnerable 
point of the bond contract. The contract is 
hard to sell on its merits. 

Mr. Curtis is wrong in condemning the 
Iowa Jaws as promoting and protecting un- 
sound companies. The insurance department 
of Iowa has been in the hands of corrupt poli- 
ticians, but that is no reflection on the state 
statutes. FRANK F. MErrIAM, former state aud- 


“itor, was president of the Securiry Lire AND 


‘Savincs, while he was at the head of the in- 
surance department, which was reprehensible. 
Iowa examinations have taken curious turns 
and have been viewed with the eye of sus- 
picion, but the laws are sound in most respects 
and the companies generally rank well. 

The Eourraste of Des Moines and_ the 
Royat Union Murtuat do not write the bond 


‘contract and yet Mr, Curtis’ reflections in- 





clude them as being off color, 
are Iowa institutions. 

We feel that Mr. Curtis has done an in- 
justice to reputable men who are not scoun- 
drels and thieves and to honestly and ably 
managed western companies in attacking a 
class, but including all. 


because they 


AGENCY CHANGES LESS FREQUENT, 

Ir 1s noticed by the 
in different States that very few 
changes among fire companies in comparison 
to what they were separation was put 
into effect. The changes are comparatively 
few, and these notably among minor offices. 
In most points conditions are satisfactory and 
companies are not transferring from agency 
to agency as much as they used to and but 


few men are breaking into the business. Be- 
fore 


agency appointments 


there are 


before 


separation went into effect a company 
could transfer to almost any agency in a 
town if it saw fit and was given satisfactory 


lodging. Now 

panies can only 
instead of to any 
Separation has 
Either a 


with agencies 
transfer to 
of the 


cleared, 
their 


com- 
class 
a town. 


own 
agencies in 
divided these classes. 
union or non-union company can 
only transfer to an agency of its own kind 
or else put in a new man. 


two 


DENIES APPLICATION FOR RECEIVER. 

Judge F. A, Smith of the Circuit Court in 
Chicago has denied the application of O. D. 
Wetherell for a receivership for the National 
Life U. S. A. Mr. Wetherell claims 
A. M. Johnson, E. A. Shedd and E. 
sing stock 
other mortgaged his 
taken 


equity in it. 


that 
E. Prus- 
fraud. In 
stock, 
claimed he had 
Judge Smith held that 
there has been no fraud in any way nor can 
the court find anything wrong the National 
Life has done. The contest was solely among 
the stockholders, and no such suit should have 
been brought. 


secured his through 
words, he 


when it 


and 
was over he 
some 





Kansas Business |s Not Retarded. 
The flood conditions in Kansas will not ma- 
terially 
crops are 


retard business. In some localities the 


account of late and 
wet spring, but the present indications tend to 
show a large crop of corn and wheat. 


backward on 





MISCELLANEOUS NOTES. 
Bendle has 


special for the 


F.C. 


county 


been appointed 
Manchester. 
William Stake & Co. of New York have 

secured La Polar of Spain for surplus lines. 
E. H. Winchester of Portsmouth, N. H., 


has been elected vice-president of the Granite 
State. 


Cook 


Richard R. Bentz has been appointed special 


agent -y the Niagara for Cook county, IIL, 
by P. F. Cameron & Co., county managers. 
The Amalgamated Association of Iron, 


Steel and Tin Workers will discuss the estab- 
lishment of a beneficiary association at the 
next annual convention. 


The Commonwealth Fire of Dallas, Texas, 
has had its charter approved by the attorney 
general and filed in the insurance department. 
It will have $250,000 capital stock and $50,000 
surplus. 

The National Life U. S. A. 
Schwarzkoph & Davis ,of 
for Kansas and western Missouri. H. 
Schwarzkoph was formerly vice-president of 
the Kansas Mutual and A. E. Davis was 
manager at Galesburg, III. 

Chester J. McPherson has been 
agency director for the National U. S. A. in 
Michigan, with headquarters in Detroit. He 
succeeds C. C. Otis, resigned. The National 
Life has appointed Dean & Graham district 
managers for the company at Adrian, Mich. 


has appointed 
Topeka, manage rs 


appointed 





Send for Pocket Expiration Book, with monthly 
marginal index. Best you ever saw and the price 
will not stop you—50 cents. 
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TO WRITE PARTICIPATING LINES. 


RADICAL DEPARTURE HAS BEEN MADE BY THE TRAVELERS INSURANCE CO. 


Decides t o Issue Participating Policies After Being the Great Exponent and Defender of Stock Rate Contracts for 
a Third of a Century—Agents Request that the Change Be [Made to Satisfy the Demands of the Public and 
to Meet Competition—Dividends Will be Apportioned Annually — Statement of the Company as to the 
Reasons for the Action—Commissions Are Cut on Non-Participating Policies—Movement Is Significant of 
the Modernizing, Liberalizing and Expansion of the Company. 


One of the most surprising departures ever 
taken by a life insurance company is the de- 
termination of the Travelers Insurance Com- 
pany of Hartford to write life insurance on 
the mutual plan. For thirty years the company 
has stood as the chief exponent of non-partic- 
ipating insurance and has fought for and de- 
fended that plan until nearly every company 
in the country was forced to issue stock-rate 
policies in order to meet it in competition. 

Now the company has turned completely 
around, reversing the position it held for a 
third of a century, and has issued a full line 
of participating policies, at the same time re- 
ducing commissions on stock-rate forms. Such 
a radical move has seldom been made by a 
company, or one that was less looked for. 

Changes of Other Companies. 

Other companies have changed from annual 
dividend to tontine, or from tontine to semi- 
tontine, but this involved only a change of 
method of apportioning dividends, not a change 
of principle. Mutual companies have also put 
out stock-rate policies, but usually it was 
clearly understood that the forms were to be 
used only in competition. In this case the 
change is almost a revolution, for the whole 
energies of the company will be directed in a 
new channel. A field force that has been tak- 
ing stock-rates will now talk participating in- 
surance, and the most surprising thing about 
it is that the change is made in response to 
“the most persistent requests from the oldest 
and most reliable agents of the company.” It 
is not the intention to push the non-partici- 
pating forms into the background, but with 
lower rates and smaller commissions it is rea- 
sonable to suppose that they will receive less 
attention from the agents. 

Full Line of Participating Policies. 
The line of participating policies is complete, 








gives the values on a twenty-payment life pol- 
icy for $10,000 at age 35, annual premium 
$383.40. The loan values are one year higher 
than the cash values. 


TABLE OF CASH VALUES, PAID-UP AND EXTENDED 


INSURANCE, 
$10,000 
After Cash Paid-up insur. ex- 
expir. surrender insur- tended for 
of value. ance. Yrs. Mos. 
DWE scccsdcweces. xvas on - 1 
BD PORGG: ceccccevcce cones $ 750 3 3 
>. eer F 1,500 6 6 
4 years . etivake |). ae 2,000 8 9 
GS JOS cccccoscces Ae 2,500 ss 6 
OFS ccces saasee: ae 3,000 12 9 
S WEE veccciivecone Be 3,500 14 6 
BS FORD cccccecceses Eee 4,000 15 11 
9 years Trerrie eo, 4,500 17 2 
BO FOOTE cicsiccocss Se 5,000 18 2 
11 years errr. 5,500 19 1 
12 FORTE wccccscesee Mate 6,000 19 11 
500 6,500 20 7 
7,000 21 2 
7,500 21 8 
8,000 22 2 
8,500 22 8 
9,000 23. 3 
9,500 23 10 
00 . 
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Travelers Circular To Agents. 





The Travelers circular to agents, announc- 
ing its new departure, is interesting as giving 
the company’s reasons for making the move. 
After a short sketch of the company’s former 
attitude towards participating insurance, the 
circular says: 

“The charter of the Travelers Insurance 
Company contains liberal provisions, enabling 
it to engage in the business of life insurance 
upon the broadest and most comprehensive 
lines. With the exception of a few years in 
its early history, the company has written 





policies on no other than the non-participat- 
ing plan. When it was decided to limit the 
business of the company to this class of in- 
surance,- there was much to justify the deci- 
sion. No important company was then giving 
especial attention to non-participating insur- 
ance. There was a recognized demand for 
policies containing no element of uncertainty 
or estimate—a definite amount of insurance 
for a definite premium. Premiums were cal- 
culated upon the conditions that then entered 
into the problem, chief among which were 
high rates of interest, low surrender values, 
little competition in this especial field, and the 
absence of the high pressure methods that have 
since resulted from acute competition. These 
and other arguments supported the policy of 
the company to limit its business to non- par 
ticipating insurance, and the wisdom of its 
course has been justified for many years. 


Times Have Now Changed. 


_ “But times have changed, and new condi 
tions have gradually crept into the business 


The rate of interest has declined, and it is 
difficult to meet this disadvantage by an 
adequate advance in premiums. For these 


reasons the margin for surplus accumulations 
that could be depended upon ten or fifteen 
years ago has been reduced. The most trying 
feature in the competition with which the 
Travelers is confronted is the appearance of 
companies known as mutuals, whose principal 
business is participating insurance, in the field 
that the Travelers has endeavored to special 
ize. In order to meet the terms of the Travel- 
ers, they issue non-participating policies either 
at ‘lower rates or- having greater advantages 
for the same rates. These are issued for use 
only in competition with agents of the Travel 
ers whenever mutual policies cannot be placed. 
The lower cost of policies “held up tie 
sleeve,” so to speak, or their promise of higher 
returns, often carries the day; and arguments 
as to the relative value of the kinds of insur 
ance, the management of companies, etc., are 
through these tactics, avoided. 


Agents Wanted New Forms. 


“To offset in part cut rates or extra values, 
low commissions (generally small brokerages) 
are paid the agent, who is content to take 
lower commissions rather than lose the busi- 
ness on the merits of the contract. These 
practices have frequently placed our agents im 
a most disadvantageous position. They can 
not understand why the Travelers—old, 





PARTICIPATING RATES 


OF THE TRAVELERS. 

























































































. . > . Ordi- 10 Pay- | 15 Pay- 20 Pay- | 25 Pay- 10 Year | 15 Year 20 Year | 25 Year |30 Year 
including ordinary life, ten, fifteen, twenty and © nary ment ment ment | ment Endow- | Endow- | Endow- | Endow. |Endow 
twenty-five payment life; ten, fifteen, twenty, a) == | = Life Life | Life ; = | om | om ment | ment 
twenty-five and thirty year endowments, and 20| 19.21 47.87 35.46 29.39 | 25.85 | 105.76 | 68.31 49.97 39.27 | 34.42 
the same policies carrying a return premium = 19.63 48.56 36.00 29.84 26.26 106. 84 68. 40 50.07 $9.38 $2.54 
ore os 2 .06 ‘ 59 | 30.8 |; 26. | jo. 92 | 8.5) 50. 39.5 32.0 
agreement. The usual modern privileges and 23| 20.51 | 50.06 | 37.13 | 30.80 | 27.12 | 106.02 | 6860 | 50.28 | 39.63 | 32.82 
options are incorporated in the contracts, in- 24 20.99 50,85 37.73 31.31 | 27.57 | 106.11 68.70 50.40 39.76 32.98 
cluding cash loan and surrender values, change 25| 21.49 | 51.67 | 38.85 | 31.83 | 28.05 | 106.22 | 68.82 | 50.53 | 39.90 33.15 
of beneficiary clause, grace in payment of pre- 26) 22.01 52.51 $8.98 | 32.87 | 28.54 | 106.33 | 68.94 30.66 | 40.06 33.34 
: . : : 2 2. . .65 34.94 | 29.0! 06. 39. 50. 23 | 33.5 
miums, paid-up and extended insurance, rein- 98| 23.14 54.28 40.33 33.52 | 29.58 | 106.56 | 69.21 30.97 40.41 | 33.76 
statement at any time, freedom from restric- 29| 23.74 55.21 41.05 34.13 | 30.14 106.70 | 69.35 51.13 40.61 | 33.99 
tions as to residence, occupation and travel, 30| 24.38 | 56.18 | 41.78 | 34.76 | 30.72 | 106.84 | 69.51 
and a clause making them incontestable one 31 25.05 67.18 42.55 35.42 31.32 | 106. 98 | 69.68 
we, ka 2| 25.75 58.2 43.34 36.11 | 31.96 07.15 | 69.86 
year from date of issue. 33| 26.50 | 59.28 | 44.16 36.82 | 32.62 | 107.32 | 70.06 
Will All Be Annual Dividend. 34| 27.28 60.38 45.02 37.56 | 33.31 | 107.50 o | 70.27 
All policies will be on the annual dividend 35| 2811 | 61.53 | 45.91 | 38.34 | 34.02 | 107.70 | 70.50 
plan, and the dividends may be applied to the 86 28.98 62.71 46.83 39.16 34.80 107.91 70.76 
reduction of the premium or to the purchase 35| 3088 | eo2i | 4679 | 4089 | se45 | iosgo | 71:32 
of paid-up insurance. The accompanying table 39| 31.91 66.53 49.83 41.81 | 37.34 | 108 66 | 71.64 
40 38.01 67.90 50.92 42.79 | 38.28 108. 96 72.00 
41 16 9. 52.06 | 43.82 | 39.28 09.28 2.40 
43 70 72.3 54.49 | 46. 41.45 0.0 .32 
Pag asso a ens ee 44| 38.08 | 73.91 55.79 | 47.25 | 42.65 | 110.46 | 73.85 
4 e y ompanies an agents , re as S apenaibensesensasy | 
than a distribution of our dwelling house 45 | $9.55 75.57 57.16 | 48.52 | 43.92 110.94 74.44 
j j i i? 46 | 12 7.30 58.60 ee: wade . | 5.10 
inventories, Made up, in thres siz | 3] dae | fue | aon | seme | oo igan | 7383 
: sere . 48| 44.5 80.98 61.71 gh ene 72 | 76.6 
sonal property is both artistically bound 49} 46.46 | 82.95 | 63.39 | 54.45 | ...... 113.44 | 77.54 
A y ° y | | | 
and printed. Form 614 is for a moder- — i oo ~ : 
+r. : ‘ 50| 48.48 84.99 65.16 56. pe) 4.24 | 78.5% 
ate-sized household. Form 612, is for S| soes | shia | seas | seo, | 2 | 115.13 | 79.62 
small flats and cottages and gives the 52| 52.91 | 89.36 | 69.01 | 59.97 | °<.... | 116.10 | 80.82 
solicitor an excellent chance to introduce 53| 55.35 | 91.68 | 71.10 | 6206 | ...... | 117.17 | 82.15 
the subject. Send 25 cents for a sample 54 | 57.95 94.11 73.31 64.29 eaeeee 118.35 83.61 
om quantities of too crover || —§8| 9072 | ages | agen | ogge |... | wees) span 
- vd ID. Oe 1s. > | ID. ) werner . | . 
Tue WESTERN UNDERWRITER CoMPANY, 57| 66.84 | 103.13 | 80.82 | 72.01 | .... 122.63 | 88.94 
Vine St 64 La Salle St 58 | 70.22 | 10508 | 83.66 | 74.98 | 124,36 | 91.09 
413 ine 4 I 4 a e ” am e » . - | eeeeee 1 | . 
Cincinnati. r Chicago. 59 73.83 108.19 = | socal J seeees | 126.26 93.46 
| . aicontl | } 
Tel. M. 2077. Tel. M. 2914. 60} 77.69 | 111.47 | 89.94 | 81.60 | ...... | 128.85 | 96.07 
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strong and successful company as it is, and in 
which they take every pride—cannot do like- 
wise. Business is lost, and discouragement, 
with all its attendant evils, follows. There 
has, in consequence, grown up among our 
agents in all sections of the country a demand 
for such forms of participating insurance as 
will meet and nullify these practices; and as 
the most persistent requests have come from 
the oldest and most reliable agents of the 
company, who have represented and fought its 
battles for many years, their opinions and de- 
sires have been given most careful considera- 
tion. The obligation placed upon the manage- 
ment of the company is to produce a healthy 
growth in business, and to use every effort to 
advance and strengthen the various depart- 
ments of the company. To meet this re- 
sponsibility, the plans in the accident depart- 
ment have been revised, brought up to date, 
and now stand in the lead. Having completed 
this work, the life department was taken up, 
and the chief thought which we had in mind, 
in carrying on this work, was to devise plans 
that would liberally meet competition, solve 
the problems of our old agents, attract new 
agents, and hold old and new to the com- 
pany. 
New Pians—Annual Dividend Policies. 


“In formulating the new plans, the Travel- 
ers would have been justified in turning the 
tables on its cut-rate competitors by selling 
semi-tontine and other participating policies 
on terms which would enable it to guarantee 
dividends larger than those that will be paid 
in future years by such companies. We have 
no desire to retaliate in this way, though it is 
always a good principle in business to meet 
like with like, provided it can be done in 
honor and good faith. After careful delibera- 
tion and many consultations between the of- 
ficials of the company and its leading agents, 
we have decided to add to our plans policies 
issued on the annual dividend plan. The 
merits of this plan are too well understood to 
require any discussion of its merits or ad- 
vantages. The special merits of our new con- 
tract are brought out in the circular enclosed 
herewith, and the statements therein made are 
emphasized by a specimen copy of the policy. 
In adding annual dividend policies to the non- 
participating plans of the company, the com- 
pany will adhere to the principle of establish- 
ing the merits of net cost policies as compared 
with semi-tontine contracts. The principle is 
as old as the life business of the Travelers, 
and in advocating it we shall be adhering to 
our precedents. 

“We take our stand on present results, 
tangible and clear-cut, against intangible re- 
sults fifteen or twenty years hence. In de- 
liberately adhering to this position the Travel- 
ers does not question the honesty or the mo- 
tives of the men who advocate the semi- 
tontine plans. Such policies have their field 
of usefulness, but we know that the present 
estimates and results sent out by such com- 
panies will not be realized in the future any 
more than they have been in the past; also 
that the majority of men would be better off 
if they took annual dividend or non-partici- 
pating contracts.” 


Old Plans —Non-Participatiug Policies. 


It also gives us pleasure to announce that 
the standard non-participating contracts of the 
company have been entirely revised and 
printed in new and attractive forms. Amongst 
the new and valuable concessions introduced 
into the contract are the following: 

1. Incontestable After One Year. 

2. No Restrictions on Occupation, Resi- 
dence, or Travel from Date of Issue. 

3. Reinstatement at Any Time. 

4. Change of Beneficiary Clause. 

5. Installment Benefits. 

6. Thirty Days’ Grace in the Payment of 

Premiums. 
. The premium rates, surrender values, etc., 
ior non-participating policies will remain, un- 
til further notice, as given in premium rate 
books of the company. 


Travelers Agency Contracts. 

Along with the new participating policies 
the Travelers is putting out new agents’ con- 
tracts. The first year commission on non- 
participating is reduced to forty per cent, 
while the commission on mutual policies is 
fixed at the old figure for stock-rate, or fifty 
Per cent. The number of renewals is graded 
according to business and increases or de- 








creases automatically. In order to get any re- 
newals an agent must write $1,000 of new 
premiums a year, and for each additional 
$1,000 in new premiums the number of re- 
newal commissions on all old business is in- 
creased, while if he fails to write at least 
$1,000 in new premiums all his renewals for 
that year are forfeited. If the agent remains 
with the company and subsequently increases 
his writings to $1,000 or more, he will again 
draw renewals on all business standing on the 
books in his name, according to the number of 
thousands he writes. The company believes 
that it has devised a system that will secure 
and hold steady, clean writers, while offering 
no inducement to rebaters. 
Lunger on the New Arrangement. 


In a letter to managers concerning the new 
contracts Vice-President Lunger says: 

“The new policy contracts and new agency 
contracts herewith enclosed mark a new era 
in the history of the Travelers. We know 
that our new program will prove popular, and 
we have reason to believe that it will attract 
the attention of a good many agents now 
with other companies. We wish to say to 
you very plainly that it is not the policy of 
the Travelers Insurance Company to en- 
courage Our managers to go after the agents 
of other companies. If they come to us vol- 
untarily, that is another matter. We cannot 
stand in the way of men honestly seeking to 
better their standing and conditions. 

“We shall require, whenever you recom- 
mend that a contract be made with an agent 
who has been associated with another com- 
pany, that you certify on the agent’s applica- 
tion that the party came to you voluntarily.” 

Elective Salary Plan. 


Instead of a renewal contract the company 
offers to agents who prefer it an “elective sal- 
ary plan.” This plan provides for a salary of 
$5 per month for each $1,200 of “collectible 
annual premiums” on the books in the agent’s 
name, commencing as soon as such premiums 
amount to $1,200. To retain this salary, how- 
ever, the agent must increase his “collectible 
annual premiums” at least $2,400 a year until 
they amount to $12,000, otherwise the com- 
pany is at liberty to cancel the agreement and 
revert to the renewal commission plan. Ail 
agency contracts are made direct with the 
home office. 

Reduces Medical Examination Fee. 


In addition to putting out new non-partici- 
pating forms and issuing participating poli- 
cies, the company has reduced the medical ex- 
amination fee to $3 for policies under $3,000, 
and has abrogated the rule requiring the 
minimum premium payment to amount to at 
least $10. Henceforth policies as low as 
$1,000 on life and $500 on endowment forms 
can be written on the quarterly payment plan. 





WANTS A WESTERN FIELD MAN. 

F. E. Shaw, manager of the fire insurance 
branch of the new underwriting combination 
formed by the Federal of New Jersey, the 
Assurance Company of America and the Na- 
tional Standard of New York, is looking for 
a field man to travel over the western states. 
The companies expect to do a general agency 
business in this section of the country. 





METROPOLITAN IN GOOD SHAPE. 

The Illinois department has concluded an 
examination of the Metropolitan Fire of Chi- 
cago and finds that it has increased its assets 
$18,000 since the company started a few months 
ago. The department commends the manage- 
ment of the company for the.manner in which 
it is being handled, stating that a careful se- 
lection of business is shown and the company 
is operated along safe lines. Its assets are 
$143,068, reserve $16,073; net surplus $26,995. 





Secretary Mason of the Security of Con- 
necticut has been granted a six months’ leave 
of absence and has gone to Europe. 





LIFE CONTEST IN WISCONSIN. 


RULING AS TO TONTINE DIVIDENDS. 








Commissioner Decides that Distribution Periods 
Cannot Be Made Longer Than Once 
in Five Years. 





Insurance Commissioner Zeno M. Host of 
Wisconsin has rendered a decision in regard 
to the payment of dividends of life insurance 
companies which is of far-reaching importance 
and will cause a vital issue to arise in that 
State. The law of Wisconsin provides that 
companies may distribute their surplus once 
in two, three, four or five years. The com- 
panies have always held that the word “may” 
is not imperative and hence the tontine com- 
panies have not made frequent distributions. 
Commissioner Host, however, decides that the 
word “may” is to be construed as “must.” 

Case Brought by Milwaukee Man. 


A case was brought by L. A. Brunckhorst 
of Milwaukee against the Equitable Life of 
New York. Commissioner Host notifies the 
Equitable that unless the terms of the statute, 
on which the decision is based, be complied 
within thirty days the license of the company 
will be revoked. 

Of course the Equitable will take this mat- 
ter into court. The courts of Illinois have 
decided that the Illinois law, which is similar, 
is not imperative, but merely permissive 
Former Commissioner Fricke of Wisconsin, 
who is now manager of the Union Central Life 
in New York, has been agitating the question 
of compelling companies in Wisconsin to make 
a more frequent distribution of dividends and 
holds that the word “may” is imperative. 

The following is the commissioner’s ruling: 

Text ef the Ruling. 


The above-named complainant complains 
that the Equitable Life Assurance Society of 
the United States, of New York, is violating 
Section 1952, Wisconsin Statutes of 1898, in 
that the company does not make distribution 
of its surplus within five-year periods; and he 
contends that said section is mandatory and 
that non-compliance involves the revocation of 
the company’s authority to transact business 
in Wisconsin. 

Section 1952, Wisconsin Statutes of 1898, 
provides: 

“Every life insurance corporation doing 
business in this State upon the principle of 
mutual insurance, or the members of which 
are entitled to share in the surplus funds 
thereof, may make distribution of such surplus 
as they may have accumulated annually, or 
once in two, three, four or five years, as the 
directors may from time to time determine. 
In determining the amount of the surplus to 
be distributed there shall be reserved an 
amount not less than the aggregate net value 
of all the outstanding policies, said value to 
be computed by the American experience table 
of mortality with interest not exceeding four 
and one-half per cent.” 


Policyholders Share in the Surplus. 


It must be conceded that the Equitable Life 
Assurance Society of the U. S., being a mutual 
company, the policyholders, as a matter of 
right, should share in the profits of the com- 
pany; and the longer distribution of surplus 
is deferred, the greater will be the number of 
lapses and the fewer will be those who par- 
ticipate. 

Section 1952 was originally enacted when no 
mutual company exceeded a five-year period 
in making such distribution, and the one, two, 
three and four year periods named in said 
section, in addition to that of five years, would 
lead to the opinion that any permissive con- 
struction of this statute is confined to the se- 
lection of one of these periods, and if no such 
selection is made, that the distribution must 
then be annual. 


Proceedings of the Legislature. 


By referring to the Wisconsin Assembly 
Journal of 1870, I find the following: 

On Wednesday, January 19 (p. 36), As- 
semblyman Alexander Graham of Janesville, 
Wis., introduced Resolution No. 15A, which 
reads as follows: 

“Resolved, That in addition to the standing 
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committees as now provided by the rules of the 
Assembly, the speaker shall appoint a commit- 
tee of five, to be denominated a ‘committee on 
insurance.’ ” 

On Thursday, January 20 (p. 47) “Resolu- 
tion No. 15A authorizing the speaker to ap- 
point a committee of five, to be denominated 
the ‘committee on insurance,’ ” was taken up 
for consideration, whereupon Assemblyman 
Willard H. Chandler of Sun Prairie, Wis., 
“offered the following amendment: 

“Strike out all after the word ‘Resolved,’ 
and insert the following: ‘That a special com- 
mittee of five be appointed by the speaker, 
whose duty it shall be to inquire what legisla- 
tion is necessary in regard to the business of 
insurance in this State, in order to afford 
proper protection to policyholders, and more 
systematically to establish the regulation of in- 
surance companies doing business in this State, 
and report by bill or otherwise.’ 

“Which amendment was adopted ,and said 
resolution as amended was adopted.” 


Insurance B.1i Is Introduced. 


On Thursday, February 10 (p. 261) Bill No. 
426A, entitled “A bill to regulate the busi- 
ness of life insurance,’ was introduced by As- 
semblyman A. V. Balch of Weyauwega, Wis., 
and was referred ‘to select committee on in- 
surance.’ 

On March 15 (p. 956) the then governor of 
the State, Lucius Fairchild, reported that Bill 
No. 426A, “A bill to regulate the business of 
life insurance,” received the executive approval 
and had been deposited with the secretary of 
state. 

Thus, by the introduction in 1870 of Bill No. 

26A, the original enactment of section 1952 
was caused. 


Word ‘‘May”’ Means ‘‘Must.”” 


“The word may means must only where the 
rights or interests of the public are concerned 
or where the public or third persons have a 
claim de jure that some power should be ex- 
ercised.” 

Market National Bank of New York v. 
Hogan, 21 Wis., 318. 

Cutler v. Howard, 9 Wis., 300. 

Applying this rule, and referring to Assem- 
blyman Chandler’s amendment to Resolution 
No. 15A as above quoted from the Wisconsin 
Assemblv Journal of 1870, and also taking into 
consideration the fact that previous to 1869 
the Equitable Life Assurance Society of the 
United States had distributed its surplus an- 
nually, it is very evident that it was the inten- 
tion of the legislature to effect such legislation 
as was “necessary in regard to the business of 
insurance in this State in order to afford 
proper protection to policyholders and more 
systematically to establish the regulation of in- 
surance companies doing business in this 
State.” JI am, therefore, of the opinion that it 
was the intention of the legislature that said 
section 1952 be mandatory, and that in its en- 
actment the legislature had a distinct pur- 
pose in view, that of affording proper protec- 
tion to policyholders. 


Act Cannot Be Construed as Permissive. 


To construe said section 1952 as permissive 
would make it of no effect and nullify its 
every purpose. The law provides that the 
directors can determine whether such distribu- 
tion be made once in two, three, four or five 
year periods instead of annual, and specifically 
provides what funds shall be reserved, in de- 
termining the amount of surplus to be dis- 
tributed. 

If permissive, there is no sense in giving to 
the directors the option of selecting either a 
two, three, four or five year period, instead 
of annual, nor was it necessary to “determine 
the amount of surplus to be distributed” by 
requiring the reservation of certain funds 
necessary for the solvency of the company. 
Such a law, mandatory in its character, was 
necessary for the protection of the equities of 
the members who compose these mutual cor- 
porations. Such corporations are the creatures 
of the State, which has the right to prescribe 
the conditions under which they can transact 
business and can only exercise their functions 
within the limits of the State’s permission; and 
when the State says to those mutual life in- 
surance corporations “you may distribute your 
profits annually or once in two, three, four or 
five years as your board of directors may de- 
termine” and then defines in fact what con- 
stitutes the surplus to be distributed, it is my 

opinion that the State has issued a direct man- 





date, leaving discretion only as to the period 
which may be selected within the maximum of 
five years. 

Charter of the Equitable. 


Article 6, of the charter of the Equitable 
Life Assurance Society of the United States, 
filed with the Department of Insurance of Wis- 
consin, among other things provides: 

“The insurance business of the company 
shall be conducted upon the mutual plan.” 

“The officers of the company, within sixty 
days from the expiration of the first five years 
from December 31, 1859, and within the first 
sixty days of every subsequent period of five 
years, shall cause a balance to be struck of 
the affairs of the company, which shall exhibit 
its assets and liabilities, both present and con- 
tingent, and also the net surplus, after deduct- 
ing a sufficient amount to cover all outstand- 
ing risks and other obligations. Each policy- 
holder shall be credited with an equitable share 
of the said surplus. Such equitable share, 
after being ascertained, shall be applied to the 
purchase of an additional amount of insurance 
(payable at death or with the policy itself), 
expressing the reversionary value of such 
equitable share at such interest as the direc- 
tors may designate; or if any policyholder so 
direct, such equitable share of surplus shall be 
applied to the purchase of an annuity, at such 
rate of interest as the directors shall designate, 
to be applied in the reduction of his or her 
future premium. In case of death, the amount 
standing to the credit of the party insured at 
the last preceding striking of balance as afore- 
said shall be paid over to the person entitled 
to receive the same; and the proportion of 
surplus equitably belonging to him or her, at 
the next subsequent striking of balance, shall 
also be paid, when the same shall have been 
ascertained and declared.” 


Comment as to Its Charter. 


The charter of the company is the source of 
its very existence, and the company is limited 
in its transactions in this State to the provi- 
sions of its charter and amendments if filed; 
and may be further restricted in the transac- 
tion of its business by the laws of this State. 
Even if section 1952 were not a part of the 
laws of Wisconsin, the officers of the company 
would be compelled to credit each policyholder 
with an equitable share of its surplus every 
five years, in accordance with Article 6 of its 
charter, as filed with this department, which 
has never been amended as far as the records 
of this department show. 


Surplus of the Company. 


The fact that the company has acquired un- 
assigned funds (surplus) as shown in its state- 
ment filed with this department December 31, 
1902, of $74,049,243.80, which in previous re- 
ports is admitted to be a “gross divisible sur- 
plus,’ an excess by no means necessary for 
the conduct of its business of life insurance, 
shows the necessity of a law mandatory in its 
character, to compel short period accounting 
and distribution to the policyholders (or part- 
ners) comprising the company. 

In view of the foregoing facts, it is my de- 
cision that the word “may” as used in sec- 
tion 1952, Wisconsin statutes of 1898, means 
“must,” and that said section is mandatory, 
and that the provisions of said section must 
be complied with by every mutual life insur- 
ance company transacting business in Wiscon- 
sin; and it further appearing that said Equit- 
able Life Assurance Society of the United 
States has not complied with said section 1952 
so construed; 


Decision of the Commissioner. 


I Further Decide, That the Equitable Life 
Assurance Society of the United States, of 
New York, has violated said section 1952, as 
charged in the complaint of the plaintiff, by 
not complying with the provisions of said sec- 
tion. 

Therefore, I Hereby Notify the Equitable 
Life Assurance Society of the United States 
that, if a statement signed by the proper 
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officers of the company that there will be com- 
pliance with section 1952 as herein decided be 
not filed with this department within the period 
of thirty days from the date hereof, the license 
of the company to transact business in this 
State will be revoked at the expiration of that 
time. 

Given under my hand and seal at Madison, 
Wisconsin, this 31st day of July, A. D. 1903. 

Zeno M. Host, 
Commissioner of Insurance. 


To Bring an Injunction Suit. 


The Equitable will bring an injunction 
against the insurance commissioner to re- 
strain him from revoking its license. This 
same case was first brought when Mr. Gil- 
johann was commissioner. An_ injunction 
suit was brought restraining him from re- 
voking the company’s license, but it was 
afterwards dropped and Mr. Host was given 
the opportunity to decide the case. The law 
of Wisconsin on the distribution of surplus is 
the same as that of Illinois, Missouri, North 
Dakota and Oklahoma. In these cases the 
statute has been modeled after the Massa- 
chusetts law except that Massachusetts law 
uses the word “shall.” 


The Decision in I.linois. 


In Illinois a case was brought by Fred 
Rothschild of Chicago to compel the New 
York Life to apportion his share of the sur- 
plus on a tontine policy. 

The case was carried to the Appellate court, 
and in 1901 it upheld the company’s claim that 
“may” was permissive and not mandatory, 
the decision being by Judge Francis Adams. 
Judge Adams said: 

Applying these rules to the words “may” 
and “shall” in section 14, the former must be 
regarded as permissive and the latter as im- 
perative. We can conceive of no good reason, 
nor are we aware of any rule of interpreta- 
tion, which would warrant the holding that 
the words “may” and “shall” are used in the 
same sense in the section, and that impera- 
tive. Therefore, we cannot sustain the con- 
tention that the section requires distribution 
of surplus at least once in every five years, or 
that the contracts between the company and 
appellant, assuming that such contracts con- 
tain the charter provision in regard to distri- 
bution of surplus, are in violation of  sec- 
tion 14. 

The Appellate court refused to grant a cer- 
tificate of importance to the Supreme court, 
so that that decision remains the dictum of the 
highest court in Illinois on the question. 


Statement from Tarbell. 
Regarding the Wisconsin decision, Vice- 
President Tarbell of the Equitable says: 


“The decision is viewed as wholly unsound 
and at variance with all judicial expression 
and .with expert life insurance opinion. The 
question will, of course, be taken to the courts, 
which are, after all, the only medium through 
which a satisfactory construction as to the 
meaning of the statute can be sought. 

“The effect of the decision, if sustained, 
would be that all companies would be com- 
pelled to write their policies so that dividends 
should be paid either annually or quinquen- 
nially, notwithstanding the preference of tlie 
policyholders for some other mode of dis- 
tribution and the provisions of the companies’ 
policies. The decision affects all companies 
alike, and if sustained will cause them 10 
change the practice in that State that they 
followed since 1870.” 





WILL INCREASE ITS CAPITAL. 

The Ben Franklin Insurance Company cf 
Pittsburg intends to increase its capital to 
$200,000. The additional stock will be sold two 
for one, thus having funds to add to the sur- 
plus. The company intends to enter New York 
and Ohio. An official of the company was 3! 
Columbus, Ohio, the other day looking toward 
the admission of the company to the State. 





Stockholders of the old Amazon Insurance 
Company of Cincinnati, that went out of bus- 
iness twenty years ago, unexpectedly receiv: 

a dividend lately. 
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DECISION FOR AETNA LIFE. 


JUDGE TUTHILL CLEAR IN THE CASE. 








Shows that the Company Can Write a Multi- 
form Business Under the Insurance 
Laws of Illinois. 


The text of the decision of Judge Tuthill 
of Chicago in the quo warranto proceedings 
brought by the Illinois insurance department 
to decide whether the Etna Life Insurance 
Company can do a multiform business in IlIli- 
nois is given below. 

The A&tna Life had a license to write life, 
accident and health insurance. It claimed that 
the license also covered employers’ liability to 
which the department took exception, and so 
had a test case brought in the courts. Of- 
ficials of the A&tna Life state they are en- 
tirely satisfied with the decision. They be- 
lieved they were right in their contention. 
They assert that the Illinois insurance depart- 
ment has shown every consideration and cour- 
tesy in the mooted question. It has been de- 
cided on its merits, and it is not likely an ap- 
peal will. be taken. The decision is as fol-+ 
lows: 

Text of the Decision. 

“This case is submitted to the court upon an 
agreement of the parties that the court shall 
pass upon the rights of the defendant com- 
pany without a jury, upon the statement of 
facts found in the written stipulation. ‘It be- 
ing the desire of the parties and the intent 
of the stipulation that the court should, ir- 
respective of the form of the pleadings, de- 
cide and determine as to the right of the de- 
fendant. company to transact in the State of 
Illinois the different forms of insurance 
specified in the amended information.’ 


Statement as to the Company. 


“It is admitted that the defendant is a cor- 
poration duly organized under the laws of 
the State of Connecticut; that its charter and 
the various amendments thereto are correctly 
set forth in the certified copy attached to the 
pleas herein; that on January 18, 1860, the 
company was duly licensed to transact the 
business of life insurance in’ the State of 
Illincis; that on the 12th day of February, 
i891, there was issued to the company by 
said State of Illinois a license reciting that it 
had ‘complied with all requirements of the 
laws of the State governing insurance com- 
panies, which are applicable to said company,’ 
and authorizing it to ‘transact through duly 
app inted agents the business of life and acci- 
dent insurance in the state of Illinois;’ that 
in 1891 and 1892 similar licenses were issued 
to said company; that on March 21, 1897, B. 
K. Durfee, the insurance superintendent of the 


State of Illinois, in writing informed J. L. 
English, secretary of said company, that ‘the 
original license issued when said company 
made application for license, being in force 


until revoked,’ no further license was needed, 
stating, -however, that ‘if you desire a certifi- 
cate showing that you have complied with the 
insurance laws of this State for the year 1897, 
it will be furnished you upon request.’ 


New Casualty Insurance Law. 


“It further appears that in 1900, when in- 
formed by Jas. R. B. Van Cleave, insurance 
Superintendent, that under the statute en- 
titled ‘An act to incorporate and to govern 
casualty insurance companies,’ and the ruling 
ot the Supreme court, that certain other re- 
qtirements were necessary to be met by the 
conipany, these were at once complied with, 
and on April 23, I9oI, a license was issued 
sai. company to ‘transact through duly ap- 
Pointed agents the business under division 1 
ection 1 of the casualty law, insurance in 
State of Illinois in accordance with the 
laws thereof’ 

t appears from the foregoing and other 
vidence found in said stipulation that said 
mpany has promptly complied with all the 
irements of the law and of the insurance 


partment from time to time as to capital, de- 
osits, ete. 





Present Contention Is Set Forth. 
‘tis now claimed that said company can- 





not legally transact in Illinois both life and 
accident—or what is known as employers’ 
liability insurance business, for the reason, as 
is alleged, that it is against the policy of this 
State to allow multiform insurance by any 
company. 

“Section 198, chapter 73, revised statutes, 
provides that ‘no life insurance company “or- 
ganized under the laws of this State shall is- 
sue policies insuring fire or marine or acci- 
dent or live stock risks, nor do any banking 
business.’ 


Powers of Domestic and Foreign Companies. 


“It is argued that a company organized un- 
der the law of another State cannot have 
greater powers or a wider field than an Illinois 
company is given by the laws of the State. I 
cannot agree to this reasoning. An insurance 
company has the power conferred by its char- 
ters and each State must decide for itself what 
powers it will grant to the companies which 
it creates either by general or special laws. 
We must look to the charter of the company 
to learn what these powers are. Were this 
not so, and the charter of a company could 
have provisions added by the laws of the 
various States in which it does business, capi- 
tal would hardly venture investment in so 
uncertain an enterprise. It would, beyond 
question, be within the power of the State to 
forbid a foreign company by positive enact- 
ment from writing multiform insurance within 
such State. It is not, however, asserted that 
Illinois has enacted such a law. 


Law Applies to Home Companies. 


“The wording of the statute above cited in- 
dicates rather that the limitations imposed 
upon a ‘life insurance company organized un- 
der the laws of this State’ was not intended to 
apply to a company organized under the laws 
of another State. Foreign insurance com- 
panies, under what I think all must concede 
to be a wise and beneficial public policy, are 
permitted to transact business in our State. 
Our citizens have thus received protection 
and benefits of immeasurable value, relieving 
against the calamities of fire and death and 
accident. My attention has not been called to 
any positive enactment against such policy. I 
find nowhere in the statues of our State, or in 
the decisions of our courts, any warrant for 
the charge that it is against the public policy 
of the State, or in the interest of her citizens, 
that an inhibition of this character should be 
enforced or declared. The rule based upon 
long acquiescence may well be invoked in this 
case. 


Great Strength of the Atna. 


“This company—one of the oldest and 
strongest in the Union—as is shown by the 
facts contained in the stipulation, for many 
years has been permitted to do the very kind 
of business it is now claiming a right to do. 
It has complied with every law of the State 
and with the requirements and regulations of 
the insurance department of the State. Its 
ability to pay every loss it may suffer is un- 
questioned. It has made deposits of securi- 
ties and moneys with the designated officer 
of the State, ample to comply with its laws 
and to secure its policyholders. 


Quotes Fidelity and Casualty Decision. 


“The language of the Supreme court in 
People vs. the Fidelity and Casualty Company, 
153 Ill, 25, is in point. That was, the case 
of a foreign life, accident, steam boiler, etc., 
insurance company doing business in this 
State, but the reasoning and language of the 
court applies with equal force to the facts of 
this. Says the court: 

“The rule is that where there is no positive 
prohibitive statute, the presumption, under the 
law of comity that prevails between the 
States of the Union, is that the State permits 
a corporation organized in a sister State to 
do any act authorized by its charter or the 
law under which it is created, except when it 
is manifest that such act is obnoxious to the 
policy of the law of this State.’ 


Another Case Is Cited. 


“Citing Stevens vs. Pratt, ror Ill., 206, and 
Cowell vs. Springs Company, too U. S., 55, 
in which it is said: 

“Tf the policy of the State or Territory 
does not permit the business of the foreign, 
corporation in its limits . . . it must be 
expressed in some imperative way. It cannot 
be inferred from the fact that its legislature 





has made no provision for the information of 
similar corporations.,’ etc., etc. 


Language of the Court Is Given. 


“Bearing upon the rule of acquiescence, the 

language of the court is also directly in point: 

‘In construing statutes, the rule that con- 
temporaneous exposition is strongest in the 
law is to be regarded. (Phoebe V. Jay, 
Breeze, 268; Isaac vs. Steel, 3 Scam., 97; 
Russell vs. Rumsey, 35 Ill, 362.) When the 
execution of the statutes is confined to a par- 
ticular department of the government, the 
court will regard, and in doubtful cases adopt, 
the construction acted on by such department. 
(Mathews vs. Shores, 24 Ill, 28, Isaac vs. 
Steel, supra.)’ 

“The finding upon the stipulation of facts, 
and upon the law applicable thereto, is for the 
defendant company. 

“Judgment of ouster is refused.” 





CRISIS APPROACHING AT COVINGTON. 


Walker & Co. Fined by Governing Committee— 
Given Ten Days in Which to Get 
in Line. 


The situation at Covington, Ky., is becoming 
critical, as the local board has taken action 
suspending E. E. Walker & Co. unless they 
pay a fine of $25 and comply with the rules 
of the board by August 8. Walker & Co. have 
shown no sign of yielding, and unless their 
companies take a peremptory stand, it looks 
as though trouble will be precipitated. The 
governing committee of the Union has been 
kept informed on the situation, and it may be 
able to induce the companies in the Walker 
agency to sustain the board, although Cov- 
ington is in excepted territory. If the board 
is not sustained, it will renounce jurisdiction 
on all outside business, and as Covington is the 
key to the whisky situation in eastern Ken- 
tucky, it looks as though a rate war on that 
business will be certain. With the influence 
of the board removed, there will be no way 
of keeping up rates except through individual 
action of the companies, and on such profitable 
business it is not likely that this will be 
effective in all cases. 

The importance of Covington on whisky lines 
is due to the fact that it is in excepted territory. 
This ought not to affect outside business, but 
when agents out of the State can place their 
whisky lines in Covington more profitably than 
in their own companies, it becomes apparent 
that some companies are not keeping track 
of the location of risks written through 
their Covington agents. These agents 
have been clamoring for open  com- 
missions; but the governing commit- 
tee of the Union has heretofore steadily 
refused to take action. If rate restrictions are 
removed at Covington and companies continue 
as careless as in the past, the state agents 
will be in hard lines. 

As to the merits of the contention between 
Walker & Co. and the board, the board claims 
that the service on outside risks is worth as 
much as that on Kenton and Campbell county 
business. It is claimed that it is much more 
trouble to look up rates on out-of-the-way 
places than on the records of the rating bureau. 
As for the stamping service, it is said that in- 
accuracies are fully 25 per cent more numerous 
on outside business than on Covington or 
Newport dailies. 





CONSEQUENTIAL DAMAGE CLAUSE IN IOWA. 

Some of the companies that try to observe 
good practices in all States report that in Lowa, 
following the opening of rates by companies, 
other bad practices are creeping in. 
stance, 


For in- 
it is ascertained that some companies 
do not require the consequential damage 
clause. They will issue a policy and leave the 
consequential damage matter open, the assured 
thus taking his chances on collecting a claim 
where consequential damage ensues. 
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GET AFTER COUNTY BOARDS. 


NEW LINE OF ACTION BEGUN IN OHIO. 








Prosecuting Attorney at Greenville Orders 
Agents to Quit County Organization— 
Claims Law Is Being Violated. 





The prosecuting attorney, A. L. Clark of 
Darke County, Ohio, has notified the members 
of the Darke County Association of Local Fire 
Insurance Agents, which is under the juris- 
diction of the Ohio State Association, that it 
is a trust and is violating the anti-trust laws 
of the State in that it is restraining competi- 
tion by raising and maintaining arbitrary rates 
on fire insurance. The prosecuting attorney 
has notified the agents that they will be liable 
for a fine of $50 every day that they continue 
in violation of the law and he issues an order 
requiring them to quit the association. The 
prder is directed to W. B. Hough, president ; 
H. J. Brenneman, secretary: Clara B. Devor, 
Hough and Riegal, E. Lawrence, J. F. Maher, 
Meeker and Minnich, G. C. Kipp, J. W. Martin 
and Lewis Gruber. 

The local agents have notified their com- 
panies of this action and have asked for in- 
structions. This is the first time the attorneys 
have gotten after the county associations and 
it will, therefore, be interesting to note the 
outcome of this action. 

In Ohio the state association of local agents 
has organized several county associations in 
which attempts are made to get all the agents 
in the county as members. In some cases a 
stamping secretary has been elected. 

This system is understood to have been re- 
garded by the authorities as legal. Attempts 
made at Akron and Cincinnati to have local 
boards declared in violation of the anti-trust 
law have not been upheld, so it is not likely 
that the Darke county proceedings at Green- 
ville will create much of a ripple. 

The proceedings at Greenville are brought 
under the ninety-third Ohio laws, pages 143- 
145, and entitled, “An act to define trusts and 
to provide for criminal prosecution and civil 
damages, and to promote free competition in 
ali classes of business.” 

A case was brought under the Valentine 
law, which is the statute cited against the 
Delaware coal dealers of Delaware, Ohio. 
They were indicted for violation of the Val- 
entine anti-trust law by the January grand 
jury. Judge Coyner fined the dealers $100 
each. The case was carried to the Circuit 
Court and heard by three judges. Judge 
Vorhees rendered the opinion on July 29, to 
the effect that the criminal clause of the law 
was unconstitutional and reversed the verdict 
of the lower court. Since the decision in the 
law is that the criminal part of the law is 
unconstitutional it renders invalid any indict- 
ment drawn under the law. 

The members of the Darke County Associa- 
tion are ready to fight any effort to interfere 
with the workings of the local association, 
they having submitted their case to a prom- 
inent attorney, who advises them that they 
need not fear prosecution. The decision of 
the Circuit Court at Delaware will probably 
be a damper on the Greenville proceedings. 

The fight at Greenville has been going on 
for some time, in fact, ever since the attempt 
was made to start a local association there. 
Frank Meeker, E. Lawrence and G. C. Kipp, 
local agents, are charged with being respon- 
sible for the present trouble, they being op- 
posed to any kind of an association. After 
the introduction of the stamping feature Frank 
Meeker is said to have gone out on the street 
and quoted the association as being a “trust” 
to advance rates, he having been opposed to 
bureau rates from the start. The same day 
the organization was established, Meeker, who 





is connected with a local paper, had published 
an article berating insurance companies and 
stating that the agents formed a trust. 

Some time ago there appeared upon the 
street in Greenville a petition among mer- 
chants requesting signature, the purport of the 
petition being that signers pledge themselves 
to place no insurance with any member of 
the association, but this failing it now appears 
that some property owners, especially Eicken- 
berry & Christopher, Westerfield Bros., and 
the Henry St. Clair Company, are pushing the 
case, Attorney Hartman having it in charge. 
It is stated that Prosecuting Attorney Clark 
is not deeply interested in pushing the case. 

Attorney Hartman intimated to Secretary 
Brenneman of the Darke County Association 
that there is a movement all over Ohio to 
down the so-called insurance trust, but this 
is the first and only place that the opposition 
has come to the surface. It is thought that 
the attorney was simply making a wild state- 
ment. 

Conditions at Greenville show that the local 
association has put the business on a better 
basis than heretofore, and since the adoption 
of bureau rates the members not only had to 
fight the assured but the three agents here- 
tofore named. The stamping office is going 
right along and business will be cleared as 
as heretofore. The local agents feel that they 
have rights in conducting their business, as 
they deem proper the same as other lines of 
business and will fight to maintain them. 





INSURANCE FIELD TAKES ON NEW CIEN. 





O:. M. Carter of Cleveland Becomes the Assist- 
ant Editor and George H. Robinson is 
Made Assistant Secretary. 

O. M. Carter of Cleveland, the correspond- 
ent for a number of trade journals in that 
city and who has been one of the correspond- 
ents of THE WESTERN UNDERWRITER for some 
years both in that city and Columbus, has 
been made assistant editor of the Insurance 
Field of Louisville, taking his position August 
15. Mr. Carter has made a good record for 
news for the various interests he represented 
and will make his work tell with the Field. 

George H. Robinson, formerly with the 
Globe-Wernicke Company, has been made as- 
sistant secretary of the Insurance Field Com- 
pany. Mr. Robinson has been connected with 
the Field for the last few weeks, traveling 
in the interests of its supply and business de- 
partments. Mr. Robinson was formerly con- 
nected with THE WESTERN UNDERWRITER Com- 
pany at its Cincinnati office, and his old asso- 
ciates all unite in wishing him abundant suc- 


cess. He is one of the best solicitors in the 
West. 





SPECIAL AGENT ROBERTSON TRANSFERRED. 

A. C. Robertson, special agent of the Phe- 
nix of New York, who has been assisting State 
Agent Moore of the company in Ohio, has 
been transferred to Menasha, Wis., to assist 
State Agent Banta. It is stated that some 
changes are in prospect in the Ohio field. 





TORNADO AND LIGHTING LOSSES. 

Tornado and lightning losses have been 
very heavy in Iowa, Illinois, and probably one 
or more States. Claims have come in large 
number to the companies. The Iowa com- 
panies that do a large country business, as 
well as the farm and small-town companies 
from other States, have paid heavy claims in 
Iowa. Live stock losses have been large, due 
to lightning. 





GET THE MILLERS & MANUFACTURERS 
Rollins & Burdick of Chicago have secured 
the Millers & Manufacturers of Minneapolis 
for surplus lines, 





AS SEEN FROM CHICAGO. 


PLANS OF ALLIANCE AND IMPERIAL. 

The Alliance of London will apply for ad- 
mittance to Illinois in order to do business 
in Cook county. Lyman, Otis & Co. will be 
the Chicago and Cook county managers and 
will also liquidate the business of the Imperial 
in twenty-two States. It will be remembered 
that the Imperial was merged with the Alli- 
ance. There is about $100,000 in premiums to 
run off the books of the Imperial in the States 
which Lyman, Otis & Co. will have. The 
following States will be in their charge for 
all matters pertaining to the Imperial: Ala- 
bama, Arkansas, Florida, Georgia, Illinois, In- 
diana, Iowa, Indian Territory, Kansas, Ken- 
tucky, Louisiana, Michigan, Minnesota, Mis- 
sissippi, Missouri, Nebraska, North and South 
Dakota, Ohio, Oklahoma, Tennessee, Texas 
and Wisconsin. Assistant Secretary P. B. 
Ponsonby of the Alliance has been in this 
country getting things started. Weed & Ken- 
nedy are writing for the Alliance in New York 
and will liquidate the Imperial’s business in 
New York and New Jersey. John C. Paige 
& Co. of Boston will write for the Imeprial 
in that city and adjacent cities and will handle 
the Imperial’s business in New England. 
Hare & Chase of Philadelphia will have the 
Alliance in that’ city and liquidate the Im- 
perial’s business in that section. It would not 
be surprising to see the Alliance in time do 
a more general business in the important cities 
of this country. 

+ + 








NEW RATES FOR THE STOCK YARDS. 

The Chicago Underwriters Association is 
now issuing new rates in the Union Stock 
Yards. Some of the rates are doubled and 
others trebled. Owing to the packing house 
losses, companies have been insisting that these 
rates be increased. It was thought that all 
the Union Stock Yards’ rates would be put 
out at the same time, but owing to the clamor 
of companies, those already made were put on 
the street last week. Rates are boosted in 
every direction. Improvements will reduce 
rates about one-third. The underwriters are 
desirous that large areas be reduced, that bet- 
ter fire walls be constructed, that frame sheds 
around buildings be removed or better pro- 
tected, that numerous processes carried on 
under the same roof be reduced, and that the 
warehouse business be conducted apart from 
other operations. 

++ ~~ 
NO CHANGE IN ITS POLICY. 

Secretary Clarence E. Porter of the Spring 
Garden announces that there will be no change 
in the agency policy of the company, but will 
continue as before. Jameson and Freling- 
huysen have secured the company, a new 
board of directors being elected. -Mr. Porter, 
however, was continued in his original ca- 
pacity. It it not thought that Jameson and 
Frelinghuysen have secured absolute control 
of the company, but they have acquired suffi- 
cient to have a voice in the affairs of the com- 
pany. 

C. H. Porter and James T. Birdsall will rep- 
resent the Jameson. & Frelinghuysen com- 
panies in the Philadelphia district, the com- 
panies becoming members of the Philadelphia 
board. Jameson & Frelinghuysen will repre- 
sent the Spring Garden for the Metropolitan 
district of New York and will be general 
agents for the United States for sprinkled 
and other business, on which they will write 
an auxiliary line at tariff rates. 

+ + 
OPENS A DOWNTOWN OFFICE. 

The Cook County Association of Record 
ing Agents, which is composed of the suburban 
agents of Chicago, has now secured quarters 
in room 314, 218 La Salle street, Chicago. 
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The first issue of the Cook County Insur- 
ance Agents’ Journal has appeared. This will 
be published monthly. It devotes itself to the 
interests of class three agents. The following 
companies carry advertisements in the first is- 
sue: Royal, American of N. J., Security of 
Connecticut, London and Lancashire, Citizens 
of Missouri, Home of New York, Glens Falls, 
Manchester, Liverpool and London and Globe 
and Traders. 


+ ++ 


NORTHERN‘S AUTOMOBILE FLOATER. 


In addition to the St. Paul F. & M., the 
Northern of England issues an automobile 
floater for the U. S., the rate being 3 per cent, 
which is as follows: 

“$....Or his automobile No......... manu- 
Fagteted Wy TG ois a cca s acccees , using gaso- 


line, naphtha, or other volatile hydro-carbon 
oils for fuel, while in operation or otherwise, 
anywhere (within or without buildings) in the 
United States, except in the States of Colo- 
rado and Tennessee; it being understood that 
this policy shall cover all parts, belongings, at- 
tachments, and appliances therefor. 

“It is understood and agreed that this com- 
pany is not liable for any loss or damage to 
the automobile, or any of its parts, or its con- 
tents, insured under ihis policy caused by fire 
origins ating in the automobile itself. 

“Tt is warranted by the assured that the 
filling of the reservoir of the automobile shall 
take place by daylight only; that no fire, blaze, 
or artificial light shall be permitted in the 
room where and when the said reservoir is 
being filled. 

“Caution. The principal danger from gaso- 
line devices is in having the gasoline about. 
At ordinary temperature gasoline continually 
gives off inflammable vapor, and a light some 
distance from the materials will ignite it 
through the medium of this vapor. The vapor 
from one pint of gasoline will make two 
hundred cubic feet of air explosive. It de- 
pends upon the proportion of air and vapor 
whether it becomes a burning gas or a de- 
structive explosive. Beware of any leaks in 
cans, and never forget how dangerous a ma- 
terial you are handling. It should be noted 
that laws and ordinances in some localities 
prohibit the use of gasoline for lighting pur- 


poses. The term gasoline shall be held to in- 
clude naphtha, benzine, or any of the light 
products of petroleum by whatever name 
known. The gasoline kept outside of the 


building should, if possible, be underground, 


and at least thirty fect from any insured 
property. 
EIGHTY PER CENT COINSURANCE CLAUSE. 


“If at-the time of fire the whole amount of 
insurance on the property covered by this 
policy shall be less than eighty (80) per cent 
of the actual cash value thereof, this company 
shall, in case of loss or damage, be liable for 
only such portion of such loss or damage as 
the amount insured by this policy shall bear 
to the said eighty (80) per cent of the actual 
cash value of such property. 

“When this clause is attached to and made 
part of a policy covering two or more items, 


this clause shall be construed to apply sepa- 
rately to each item of the policy.” 
~~ ad 


EFFECT OF A NEW POLICY 


When a fire insurance company that has 
een very liberal and has written almost every- 
thing that local agents gave it, suddenly turns 


in the opposite direction and becomes more 


circumscribed, other companies begin at once 
to feel the results. Take, for example, the 
Fire Association. Under the former western 
management it was perhaps the most popular 
agency company in the West, because it had 
a small prohibited list and would take almost 
everything that was offered, including farm 
Property of any description. An agent who 
had the Fire Association was in great luck. 
Now follows the pruning process, when the 
company has become much more conservative, 
and hence this great mass of undesirable busi- 
ness is thrown back on the agency. The 
agency attempts to place it through different 
channels and tries it on the other companies. 
It is in this way that the other companies feel 
the effects from the pressure that is brought 





to bear upon them to carry it. The agent who 
has enjoyed a good income from this class 
of business which a liberal company writes 
does not want to lose his commissions, and 
hence casts about for some lodging place. If 
stock companies will not take it, the agent 
tries Lloyds or other concerns of that de- 
scription. 


++ + 


NATIONAL BISCUIT COMPANY'S SYSTEM. 

The National Biscuit Company perhaps has 
as fine a system for inspection and care for 
its property as any corporation in this coun- 
try. Its loss on its sprinkled plants during 
the last two or three years has been less than 
10 per cent. H. J. O’Brien of Chicago, who 
has the syndicate of Lloyds operated by George 
A. Stanton & Co. of New York, is the in- 
surance manager for the National Biscuit 
Company. Mr. O’Brien has developed a very 
fine system of inspection and care of the com- 
pany’s plant. He handles the insurance de- 
partments of the American Seeding Machine 
Company and the National Macaroni Com- 
pany, also. 


+ + 


LOSSES ON SPRINKLED RISKS. 

The losses on sprinkled plants and concerns 
in Chicago during the last ten years have been 
less than on fireproof buildings. Statistics 
show that there have not been more than $55,- 
000 or $65,000 in losses on sprinkled business 
in Chicago during ten years, which is certainly 
a magnificent showing. Old fogies have now 
about dropped their contention that sprinklers 
are of no avail. The Western Factory Asso- 
ciation, which writes nothing but sprinkled 
business of a nigh order, had only about a 7 
per cent loss ratio last year, and it is stated 
that the average loss ratio of the association 
is in the neighborhood of 15 per cent. Sprinkled 
business is therefore becoming more and more 
desirable. 


-- es 


CHICAGO DEMANDS SPECIAL TALENT. 

Chicago local agents sometimes criticise the 
judgment of field men or inspectors that come 
to Chicago to look over their companies’ busi- 
ness. These inspectors or special agents are 
well acquainted with conditions out in the 
country, and if they are engaged largely in 
inspecting in agricultural States they are prob- 
ably bewildered when they tackle the Chicago 
rroposition. In this city there is every pos- 
sible hazard found under the sun. Unless a 
special agent or inspector has considerable 





| 


knowledge of seiidtaiitae a risks of all de- 
scriptions and multiple occupancy manufactur- 
ing, he is liable to become confused and stag- 
gered when attempting to pass judgment on 
the character of Chicago business. Local 
agents, therefore, feel that unless an inspector 
is trained particularly for large city work his 
judgment cannot be relied upon, as large city 
conditions are peculiar to themselves. 


++ La 


MORE DIPLOMACY IS NEEDED. 

There is considerable complaint from agents 
in some sections that managers of rating bu- 
reaus make their work harder than necessary 
by want of diplomacy. They recognize the 
technical ability of the inspectors, and that 
they are making rates as nearly correct from 
a scientific standpoint as it is now possible to 
make them. The new rates, however, fre- 
quently make insurers angry. No other man 
can explain these rates and how they can be 
reduced as well as the inspector. When he 
is called in to pacify the insurer he frequently 
finds him a man who thinks he has a griev- 
ance, for which he blames the inspector. It 
requires tact and self-control to deal with peo- 
ple under these conditions, and these good 
qualities the inspector does not always possess. 
The annoying remarks of the insurer anger 
him, he “goes up in the air,” and the insurer, 
having received no explanation of the rates, 
continues to think them exorbitant. 





WANT A SPECIAL AGENT. 

The Western Factory Insurance Association 
of Chicago is said to be casting about for a 
special agent to succeed S. W. Tripp, who 
has become associate manager. 





Cass.—Edward K. Cass, who it will be re- 
membered was chief clerk in the western de- 
partment of the Orient, and later an examiner 
in the Royal’s western department, then en- 
gaged in the local business at Gloster, Miss., 
hoping to regain his health, recently purchased 
the National Hotel at Tyler, Tex., and has very 
good prospects. After serving the Royal he 
became state agent in Kentucky and Tennes- 
see for the New York Underwriters and then 
went for the company in eastern New York, 
Virginia and West Virginia. Mr. Cass has 
—— friends in the western and southern 

eld 


The village of Buchanan, Mich., has a fire 
engine that was built over a century ago, and 
it has just been sold to the New York His 
torical Society. The machine was used in 
Chicago during the great conflagration of 1871. 








| 
| 
| SOUND TALK FROM AN 


An experienced field man says that not in years has there been such a boom in 


“permission” clauses as at present. 


gasoline, benzine, 


| carry on their business.” 
Said he: 


hand with no questions asked. 
stop to it. 


ards. 
and cancellation is ordered. 


it if they will only do it.” 





He picked up a handful of daily reports on manu- 
facturing risks and on nearly all permission was granted to store on the premises 
or some other inflammable or explosive 


“This is a competitive clause. 
originated twenty or twenty-five years ago by a prominent northern Ohio agent, who 
gave his companies so large a business that he was able to force it upon them, and 
by means of it largely increased his business. 
loose ends, so far as the liability of the companies is concerned, they jump at a clause 
like that that enables them to keep anywhere from a quart to a gallon of gasoline on 
Where the rate is $1.25 or $1.50, that clause increases 
the hazard so that the rate ought to be $2.50, or 3 per cent. 
evil, and there ought to be concerted action on the part of the companies to put a 


“Another serious evil of the present time is the passing around of ‘rotten’ haz- 

An agent writes a tumbledown building or a dirty, ill-kept manufacturing plant 
Instead of telling the assured he must clean up the 
premises or make improvements, he promptly brokers the risk at another office. It 
swings around from company to company until it finally burns. 
would take sufficiently strong measures they could force the owners of such plants 
to clean up. The worst hazard I find in inspecting iron-working plants is carelessness 
in leaving greasy waste and other rubbish around. I believe 
in this class of risks are due to this cause, and the companies have the ability to remove 


OBSERVING SPECIAL. 


“in quantities sufficient to 


To the best of my knowledge it was 


While insurers will not stand any 


Its free use is a crying 


If the companies 


70 per cent of the losses 
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OHIO. AND WEST VIRGINIA. 


FOURTH CLASS TOWN RATES REDUCED 





Action Taken by the Ohio Inspection Bureau 
in Order to Meet Competition of Out- 
side Companies. 


The Ohio Inspection Bureau has reduced 
the rates on ali dwellings in fourth-class 
towns in Ohio. It is stated that this has been 
done in order to meet the rates granted by 
certain companies that are either non-sub- 
scribers of the Bureau or that do not enforce 
the established rates. It is reported that some 
dissatisfaction exists among some of the non- 
union companies, not on account of the reduc- 
tion, but because they were not consulted as 
to the proposed change, while the union sub- 
scribers were. It is impossible to ascertain at 
present how widespread is this feeling or 
what will be done. 

Manager Sellers states that this action was 
forced by the failure of certain companies, 
union and non-union, to maintain the estab- 
lished rates. The Bureau, he says, was or- 
ganized to furnish rates and not to enforce 
them, so that, so far as the matter is con- 
cerned, it is out of his hands. There are 104 
subscribers to the rates, and the Bureau must 
try to comply with the wishes of the majority, 
while striving to be fair and impartial to all. 





OHIO FIRE APPOINTMENTS. 


Aitna—F. M. Stuempel, Wauseon. 

Continental—G. B,. Dewitt, Dunkirk; Ed. C. 
Martin, Mechanicsburg; J, B. Herman, Jr., Edger- 
ton. 

Fire Assn.—Frieda M. Stuempel, Wauseon. 

German, Ind.—Miskall & Burshner, East Liver- 
pool; John Butcher, Union City; E. M. Heaton & 
Co., Piqua. 

German, W. Va.—Leroy E. Miller, Springfield. 

Greenwich—J. D. Moore, Cleveland; Frank A. 
Le Duke, Berea; A. A. Lee, Painesville; F. M. 
Stuempel, Wauseon. 

Iiome, N. Y.—Hockman & Plum, 
William A. Morton, Barberton. 

. & L. & G—George W. Berry & Co., Upper 
Sandusky. 

Mechanics Traders—J. M. Wallace, 
ton. 

Mechanics, Phila.—Flack & Jolleff, Wooster. 

Northwestern National—R. B. Crawford, Mas- 
sillon: A. C. Burnett, Warren. 

Orient—William M. Trainer, 

Phoenix, Hart.—F. 
Parker, Proctorville. 

Palatine—William W. Reed, Kent. 

Royal—Parsons & Moore, Troy; F. M. Stuempel, 


Wauseon. 
& McKinley, Marion. 


Sun—Uneapher 3 
Chas. Van Denburg & Co., Findlay : 


Springfield 
Fred H, Voigt, Holgate; Frieda M. Stuempel, 


Wauseon; Charles Varner, Continental. 

Traders—The C. C. Shanklin Company, Cleve- 
land; MeLain & MeRoberts, Delaware: Albert C. 
Lermann, Sandusky; Geo. R. McConnell, Troy. 

+ a 
METROPOLITAN HAS ENTERED OHIO. 

The Metropolitan Fire of Chicago has been 
admitted to Ohio. The company was recently 
organized by John Naghten & Co., local agents 
at Chicago. It does a local business in Chi- 
cago and a surplus line business elsewhere. 
Its object in entering Ohio is to place an 
agency with Simon Sturm of Cincinnati for 
whisky business. 


Circleville ; 


and Day- 


Steubenville. 
M. Stuempel, Wauseon; J. H. 


It will not do a general bus- 
iness in the State for the time being, but will 
accept surplus lines. 
++ Aa 
HEAVY LOSSES MAY CEASE. 

Fire companies that have refused to write 
in northwestern counties of Ohio on account 
of the heavy losses will probably be induced to 
return in due season, now that the gang of 
firebugs in that part of the country nave been 
corralled. It is thought that they were respon- 
sible for many fires in that section. 


~~ . + 
TOLEDO AGENTS ARE HAPPY. 
Toledo fire insurance agents appear very 
well satisfied with present conditions. All the 


agencies are in the board except a few of the 
National of Allegheny, Northwestern Under- 
writers and possibly one or two other com- 
panies. These are mostly in real estate offices 
and do not interfere with the main business of 





the city, their operations being confined al- 
most exclusively to the smaller class of dwell- 
ing house business. It is charged that the 
board rules against employing solicitors and 
accepting brokerage business from other than 
regular agents are being broken occasionally, 
but no serious trouble has resulted. Some 
companies that quit writing grain altogether 
when reinsurance was cut off are now writing 
limited lines and others have increased their 
lines as grain rates have been advanced. It 
would still be impossible to cover all the grain 
in some of the largest elevators if they were 
filled to their utmost capacity, but it is said 
that 700,000 or 800,000 bushels in one elevator 
can be covered. The strict enforcement of the 
beard rule fining members at least ten dollars 
for writing a policy at a cut rate even by mis- 
take has led to great care being taken that 
rates are observed. Altogether, Toledo agents 
seem very happy. 
- rey 
NEW RULING AS TO MUTUALS. 

The state mutual fire insurance companies 
of Ohio have been notified by Superintendent 
Vorys of the insurance department that they 
will be compelled to publish their statements 
in papers in every county where they do busi- 
ness, the same as is required by other com- 
panies. This is a new ruling and the mutuals 
have taken the matter under advisement and 
will probably hold a meeting regarding it. 
They may decide to contest the ruling. 





C. E. DANIELS RETIRES AS SECRETARY 


Situation in Lorain County-—Local Agents En- 
deavoring to Thwart a Rate War in 
Their Midst. 


At a meeting of the Lorain County Branch 
of the Ohio Association of Local Fire Insur- 
ance Agents, held in the office of R. W. Pom- 
roy, Elyria, O., C. E. Daniels resigned as sec- 
retary and J. E. Willard, the stamping secre- 
tary, was elected as secretary. A resolution 
was passed by the association thanking Mr. 
Daniels for the efficient services rendered. 
The executive committee was instructed to se- 
cure additional help for Mr. Willard, thus al- 
lowing him more time to visit the agents of 
the county and fix up any matters that might 
arise. A committee consisting of P. H. Boyn- 
ton and W. B. Johnson of Elyria and P. J. 
Robinson of Lorain was appointed to revise 
the constitution and by-laws of the associa- 
tion and report at the next regular meeting. 
Manager A. P. Ross was present, and in the 
absence of President Pomroy acted as presi- 
dent. The rate disturbances at Lorain were 
discussed, and it seemed to be the opinion of 
all that they would soon be settled satisfac- 
torily. 

Williams & McIlvaine have purchased the 
business of C. M. Braman at Lorain, O., the 
Connecticut being the only company, but it .is 
said they will add more to their list later. 





SPRINGFIELD HAPPENINGS. 

The event during July, in local insurance 
circles at Springfield, was the annual outing 
on the 13th at Tecumseh Park, between 
Springfield and Dayton. Nearly every mem- 
bet of the board, with their solicitors and 
male clerks, were present, and about fifty sat 
down to the elaborate dinner. The day was 
an ideal one and cool enough to make the 
various field games enjoyable. Two ball 
games were played, one in the forenoon and 
the other in the afternoon, and in each case 
the side headed by the Moffett Brothers, who 
are fine players, was the winner. Fishing, 
bathing, shooting and cards also had their de- 
votees. 

The new advisory rates are being religiously 
adhered to, though there is considerable kick- 
ing on the part of the assured over some of 
the soaring rates on special hazards. Many 





of them are being modified through credits 
for improvements. 

Rodney W. Moffett and son are engaged in 
financing a company for the manufacture of 
a new light. The senior member of the firm 
has been East for some time in the interests 
of the new invention. 

The German of Wheeling has entered this 
citv, being in the office of LeRoy E. Miller. 

Peter Lothschuetz has sold his saloon and 
will now devote his entire energies to the 
insurance business. The Teutonia of Dayton 
is his only comnany. His son, Joseph, will 
continue as solicitor. 

The fire department has had considerable 
of stirring up recently with a promise of im- 
provement in personnel and efficiency. The 
chief is having the forces from the several 
houses visit and go through the various build- 
ings in their respective territories, so as to be- 
come familiar with the intracacies, with a 
view to the better handling of fires. It is also 
hoped the new Smith Yellow Springs Street 


house will soon be manned. 
+ + 


NEWS FROM WEST VIRGINIA. 

Benjamin Marot, special agent of the St. 
Paul, has been making inspections in West 
Virginia the past week. Until recently the 
St. Paul only did about $3,000 business in the 
State, but in the last three years has run 
that figure up to over $18,000. The company 
is very popular with the agents. 

T. W. Boydston, manager of the Fairmont 
Insurance Agency, Fairmont, W. Va., has dis- 
posed of his interest in the agency and re- 
tired from the management August 1. 

It will be remembered that last February 
the special agents met a committee of the 
West Virginia Underwriters Association and 
straightened out the bad practices existing in 
Grafton, but it is now feared that matters 
will take a worse stand than ever. owing to 
the Home not requiring their daily reports 
to pass through the stamping office, which is 
located at Clarksburg. 

oe ot 
NORTH BALTIMORE'S POOR WIRING. ™™ 

North Baltimore still continues to be in a 
deplorable condition in its electric wiring and 
a large number of companies will not take 
any risks in the town. 

oa 


IMPORTANT CHANGE AT WOODSFIELD. 

The firm of Spriggs & Neuhart, insurance 
agents at Woodsfield, has been reorganized, 
Mr. Spriggs retiring to take a district agency 
for the Travelers Insurance Company. E. D. 
Thompson, mayor of Woodsfield and formerly 
clerk of courts of Monroe county, has ac- 
quired Mr. Spriggs’ interest, and the new firm 
will be known as Neuhart & Thompson. Frank 
M. Pearson, who has been connected with 
the agency for several years, will continue 
with the new firm. 

+ + 
FARM BUSINESS IN ASHTABULA COUNTY 

The Home has not yet resumed writing farm 
business in Ashtabula county, nor have its 
intentions in that direction been made known 
there. A little over a year ago it had a large 
amout of business on its books in the county, 
its agents having been very active in securing 
the business thrown on the market by the fail- 
ure of the Thompson Mutual. It came so fast 
that some of them did not inspect it proper'y, 
and the result was a number of fires. Then 
the company ceased writing farm property 
in the county, and had all the business in- 
spected by Special Agent Martin. James Reed 
of Ashtabula, who had a good deal of this 
business, is now placing what farm properly 
he writes in the Connecticut. That company 


is counted a pretty good farm company y 
a number of Ohio agents, although its rats 
on some classes are higher than Ohio Farmers 
and Home rates, and it conducts the business 
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with extreme care. Albert Henry of Ashta- 
bula uses the Ohio Farmers for town business 


only and places his farm ‘business in the 
Cooper of Dayton. 
+ + 


MC ELROY HAS A NEW SYSTEM. 

Frank C. McElroy of Columbus has recently 
copyrighted a system of accounts, files and 
records for insurance offices which is one of 
the simpliest and most complete on the mar- 
ket. The work can be done in either one of 
two ways; the “original,” in which the entire 
record is made, while filling out the policy 
on a policy typewriter; the “modified,” in 
which an ordinary machine is used and which 
requires a second writing. The system does 
away with all books and records excepting a 
petit journal, ledger and cash book. A com- 
pany has been formed and incorporated for 
placing this system on the market. Mr. Mc- 
Elroy is president, and H. F. Guerin, general 
manager. The capital stock is $25,000. It is 
stated that by means of this system Mr. Mc- 
Elroy has conducted a business of $80,000 dur- 
ing the past eighteen months without an error. 

+ + 
CHANGES AT NORWALK. 

An unusual number of changes have taken 
place in Norwalk in the past few months. The 
consolidation of the Newmand and Suhr 
agencies under Bowen & Sanders give them 
thirty-seven fire companies, including five 
mutuals, probably the largest list of companies 
in any agency in the State. The Phoenix As- 
surance and Pennsylvania Fire did not trans- 
fer to Bowen & Sanders, but went to Frank J. 
Link, who has a union agency. The Sackett 
& Bechtol agency has the Hanover, from the 
Mitchell agency, the Home Fire and Marine, 
which went out of the Stewart & Leonard of- 
fice, leaving it non-union, and the New York 
Underwriters that was in the Suhr agency. 
Stewart & Leonard got the Security of Cin- 
cinnati from the Bloomer agency. Chas. P. 
Wickham, Jr., added the Mechanics and Ro- 
chester German to the list. 


+ + 


DAYTON STAMPING SYSTEM EFFECTIVE. 

Dayton affairs are in an eminently satisfac- 
tory condition. There has not been a com- 
plaint lodged with the board for two years or 
so. The effectiveness of a stamping office in 
securing tariff rates is well shown in the fact 
that the stamping clerk sent back for correc- 
tion over 200 daily reports last year. They 
were promptly corrected in most, if not all, 
instances, the incorrect rate having been 
charged usually through a mistake. As the 
city has a resident inspector of the Ohio In- 
spection Bureau and rates are being made and 
changed constantly, mistakes are easily made. 
This is especially true at present, as dwelling 
houses with mercantile or manufacturing ex- 
posures are being rated, and unless special 
care is taken to look up the rates on them, they 
are likely to be written at the generally dwell- 
ing-house rates. 





OHIO AND WEST VIRGINIA NOTES. 


Natural gas has just been piped into Con- 
neaut from the Jefferson field. 


D. W. Hayward, a Conneaut local agent, 
expects to leave soon for a trip to California. 


Miss Nelle Johnston, the well-known local 


agent at Fostoria, is on a trip to the Pacific 
coast. 


The Security Fire of Baltimore has made 


enon for a license to do business in 
110. 


Sandusky has recently added a combination 


chemical and hose wagon to its fire-fighting 
equipment. 


The Cincinnati warehouse of the Pittsburgh 
Plate Glass Company was destroyed by fire 
‘ast Tuesday morning, entailing probably a 
total loss on $221,000 of insurance. The build- 
™g 3s warped and crumbled, so that it will 





have to be rebuilt, and unless the oils in the 
sub-basement escaped damage, the stock is 
completely destroyed. The chance of salvage 
to the insurance companies is not promising. 


T. G. Tou Velle of Celina has secured the 
Manchester. It is understood the agency will 
be unionized. 


Special Agent Harraden of the Girard, who 
usually travels the western field, 1s working 
in Ohio at present. 


The latest addition to Dayton agencies is 
that of Ira L. Miller & Co. They represent 
the National of Allegheny. 


McClellan Spriggs, of Spriggs & Neuhart, 
Woodsfield, Ohio, has sold his interest in the 
agency to E. D. Thompson. 


Elmer S. Hockman of Circleville, Ohio, has 
taken a partner—Horace W. Plum. The firm 
will be known as Hockman & Plum. 


J. N. Steiner of Zanesville has admitted 
Patrick Carr into partnership in his local 
agency, the firm name being Steiner & Carr. 


Conneat has been enjoying great immunity 
from fires. The last time the department was 
called out, the fire was a burning newspaper. 


Edward H. Cooper of Paulding, Ohio, now 
has a mixed agency, having recently taken in 
the Northwestern Underwriters of Milwau- 
kee. 


The local agents at Bellevue, Ohio, have 
joined the Sandusky county association. All 
matters which have been causing trouble will 
be straightened up. 


William H. Davidson, aged 73, one of the 
Williams county firebugs brought to the Ohio 
penitentiary about two weeks ago, died July 
30, from acute dysentery. 


Geo. W. Deyarmon, general agent of the 
Merchants & Manufacturers Mutual, has 
taken the local agency of the Ohio Under- 
writers Mutual at Mansfield. 


H. W. Veon, a railroad man at Lorain, Ohio, 
has formed a partnership with A. H. Babcock, 
the well-known local agent of that city. The 
new firm will be known as Babcock & Veon. 


The Ohio Inspection Bureau has issued rate 
books for Kenton, Ohio, and Rowlesburg, 
W. Va. Those for Glouster, Mt. Gilead, 
Logan and Wooster, Ohio, are ready for the 
printer. 


Winfield S. Huff, secretary and manager of 
the Columbus local board of fire underwriters, 
will take a much needed vacation at Indian 
River as the guest of J. W. Cochran. Mr. 
Huff will leave August 7 and will be gone 
about two weeks. 


The new waterworks plant now being in- 
stalled by the village of Paulding, Ohio, is 
nearing completion, and as the plant has just 
been inspected by the Ohio Inspection Bu- 
reau, the citizens are expecting a change in 
their insurance rate. 


The Columbia of Dayton is represented by 
two agents in only one city, viz., Akron. The 
second agency was established there on rec- 
ommendation of the then sole agent. The 
company is favorable to going on a single 
agency basis again. 


It is reported that the garment factories of 
Cleveland are having some difficulty in getting 
enough insurance to cover the large fall stocks 
of cloth they are putting in. There has been 
no other trouble of any particular significance 
among these factories. 


The agency of Scott S. and Jerome G. Wolf 
is becoming one of the leaders in Sandusky 
County. They have recently been appointed 
as agents of the Spring Garden, Agricultural, 
Cooper, Security, Ct. and Firemens of Newark, 
the other companies in the agency being the 
German of Pittsburg and Security, O. The 
agency was started in 1898. 


Lewis Fairchild, who was released from an 
insane hospital July 22, was taken to the Ohio 
penitentiary July 28, to serve one year for at- 
tempted arson in Huron county. Fairchild 
admitted the deed, but could give no reason 
for his action other than being insanely drunk. 
Jacob Sutter was also received at the prison 
to serve two years for burning his own home 
in order to secure the insurance, which 
amounted to $1,181. 





WEEK'S NEWS IN. INDIANA. 








QUESTION AS AGENCY LICENSE FEES. 





Department Replies to a Western Manager 
Showing that Indiana’s Figures Are No 
Higher Than Other States. 





The Indiana insurance department has just 
received a complaint from one of the foreign 
insurance company’s western agencies because 
of the State’s charge of $20 for licenses for a 
firm of its agents in a small town of the 
State, the firm (unfortunately for it on the 
license question) consisting of four members, 
the Indiana law requiring a license for each 
member, $5 in this case for it has a New York 
charter. The manager wrote a saucy letter 
to the department, calling its attention to the 
facts that Illinois charges only $2 a year for 
an agency’s license, Minnesota $1, Kentucky 
$3 and transfers allowed, Michigan no charge, 
etc., etc. Deputy Insurance Commissioner Cy 
Neal says the agency neglected to mention 
that Illinois charges also 2 per cent on the 
gross premiums, that Minnesota charges 2 per 
cent and also 2 per cent additional in St. Paul, 
Minneapolis and Duluth, where there are 
Salvage Corps, and that Michigan charges 3 
per cent on the gross premiums and so on. 
Indiana beats them all in its treatment of in- 
surance companies, he says, by charging only 
3 per cent on the net income. Mr. Neal will 
probably not suggest to this manager in his 
reply to its complaint that it ought not to se- 
lect agencies with a half-dozen members un- 
less it thinks they are worth the license cost. 
He will probably do, as he has done in former 
cases, compromise with them and show them 
that Indiana is “fa good fellow” and desires 
to get along in the most amicable way with the 
insurance companies. 





ADDITIONAL INDIANA RETURNS. 
The following are additional Indiana 
turns for the first 


re- 
months: 


Premiums, 
$ 


six 


Losses. 


American, 
Hartford 
Firemans 
Home F. & M., 
ee . 
German American 
German Alliance 
RD ecb en anaes ccassacen 
American Central 

Tnited States 
American, Pa. 
DE. . vex ease ave 
Phenix, Brooklyn 
Security, Conn. 
Greenwich 
New York 
National, 
Connecticut 
Niagara 
Traders 
Fire 


Newark 


Fund 





MN Sched adenecsicecevens 
iy Dott Mi pavers veces 
Providence Washington .... 
Aachen & Munich ......... 
Commercial Union 
Hamburg-Bremen 
Manchester 
EN ec gaa ep need aw 4 
Phenix, Eng. 
SE cas casanee base teneese 
Scottish U. & N. ...... 
Skandia 
Sun 
Union 
Ohio 


Assurance .. 
Farmers 





~~ 


FIRE LOSS AT GENEVA. 

The town of Geneva, Ind., which, it is said, 
has sustained greater loss than any town of 
its size in the State, has for its only fire pro- 
tection an ordinance that every property 
owner must have a ladder long enough to 
reach the highest point of his building. 
++ 

WARNED AGAINST E. LITTLEFIELD. 

E. Littlefield, the Lloyds man of Chicago, 
has run afoul of the Indiana insurance depart- 
ment. A manufacturing concern wrote to the 
state auditor saying that Littlefield offered to 
place insurance at low rates in the Western 
Consolidated Underwriters, American Fire 


~~ 
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Underwriters, Equitable Fire Underwriters, 
North American Underwriters, Independent 
Fire Underwriters and Ft. ‘Dearborn Fire 
Association. The auditor’s office states that 
Mr. Littlefield is an underground manipula- 
tor and the concern was cautioned against 
dealing with him. 
Baad aa 
INDIANA AGENCY APPOINTMENTS. 


American, N. Y.—T. J. Dunn, Orestes; L. W. 
Sexton, Wolcott. 

Concordia—Grelle & Troutman, Rochester. 

German, Freeport—A. W. Kinney & Son, Red 
Key: W. H. Shultz, Middlebury. 

Milwaukee Fire—John W. Harris, Bedford. 
or Mechanics—Enos W. Palley, Penn- 
ville 


Northern Assurance—Lawrence V. Mays, Pen- 
~ Conn.—W. E. Ensminger, Laurel; D. 
E. Becker, Ridgeville: P. L. Hobbs, Hobbs. 

Sun—Daniel Arnold, Montpelier. 

~~ ~~ 
CLOSING UP TAX RETURNS. 

This week will see the wind-up of the tax 
returns made by the various companies to 
the Indiana department. These should all be 
filed in July, but a half dozen are delinquent. 
Some of them have sent word they thought 
the new law did away with the midsummer 
statement, but will now hurry theirs in, as the 
department has asked them to do. 

+ a aad 
RATES REDUCED AT FRANKFORT. 

A different tone is heard from Frankfort, 
Ind., than comes from most points. The new 
rates went into effect there last week, and they 
are from 10 to 50 per cent lower than the old 
rates. The papers are very strong in com- 
mending the new rates. 

+++ + 
BURNING STEAKS CAUSE FIRES. 

The Indianapolis Fire Department has had 
three runs in the last month caused by care- 
less cooks burning steaks. The alarms were 
sent in by excited passersby who saw smoke 
pouring from kitchen windows. “What is the 
value of those steaks?” asked a fire captain 
gravely at a restaurant, after the smoke had 
cleared awav. The department had had a hot 
run at breakneck speed. “Twenty cents in 
their raw state,” answered the cook, and the 
captain drove off to make his report. 

> ~~ 
AGENTS AND THEIR LICENSES. 

The new agents’ license law of Indiana 
makes the companies responsible for the filing 
of the licenses with the clerk of the circuit 
courts of the different counties instead of hav- 
ing that duty attended to by the agents them- 
selves, as under the old law. The Indiana 
department has not decided as to whether it 
will enforce the letter of the law, but is dis- 
posed to let the agent represent the company 
in this matter, as heretofore. The department 
has found, however, that many agents neglect 
conforming with the law in this respect. They 
carry the license around in their pockets, in- 
tending to file it the first time they get around 
near the clerk’s office, or whenever they find 
a loose fifty cents in their pockets, but they 
afterward forget all about it. More or less 
danger attaches to such neglect, outside of the 
violation of law, for in case of trouble com- 
panies might find it awkward if they could 
not establish their right to do business in the 
county where they had been operating. 





The recent riot at Evansville, Ind., has 
caused more people to become acquainted with 
the provisions of the standard form of fire in- 
surance policy than anything that could have 
happened. Few holders of fire policies under- 
stand that insurance companies anticipate this 
unusual hazard and make provision against 
liability in case fire results from mob violence. 





Now we have the By size (444x9 inches) In- 
spection at cases, with flap. Just the thing you 
have asked for, Send for one to-day; price, $1.25. 





plnstion have all kinds and sizes of customers’ ex- 





UNDERWRITING IN MICHIGAN 


CONDITIONS IN NORTHERN PENINSULA 








Prosperity Is Apparent in the Upper Part of 
Michigan—Many New Buildings Be- 
ing Erected. 

Special agents who are visiting the upper 
peninsula of Michigan report conditions in 
that section as very favorable. Rates are 
higher on all classes of property there and 
the companies have made money. ‘Two or 
three new companies that have not operated 
in the upper peninsula have put down a few 
agents in that locality, notably the New York 
Fire, the Lafayette and the National of Alle- 
gheny. It is thought that the iron industry in 
that region is not ‘quite as brisk as formerly, 
but the country on the whole is enjoying a 
season of prosperity. The lumber industry is 
now largely confined to the hardwood opera- 
tions, although there is considerable pine left 
in certain sections. Many new buildings are 
being erected. 








MICHIGAN FIRE APPOINTMENTS. 

Connecticut—C. E. Densmore, Bellaire; Heyden 
& Wachtel, Onaway; Newberry & Burr, Rochester. 

Caledonian—Putnam & Van de Walker, Ypsi- 
lanti. 

Germania—A. H. White, Hudson: A. E. Stitt, 
Union City. 

German, Ill.—0O. L. Burdick, Shepherd. 

Hanover—Clyde W. Ketcham, Dowagiac; Robt. 
McCay, Edmore; G. A. Dennison, Milan; P. W. 
Voorhies, Plymouth: W. M. Elliot, West Bay City. 

Law Union & Crown—Northrup & Benton, Es- 
canaba. 

aes pool & London & Globe, N. Y.—Smith Bros., 
Car 


Manchenter—A. B. Taylor, Saugatuck. 

United Und.—H. J. Phillips, Fenton; J. J. 
Martinek, Menominee; Charles Jackson, Owosso. 

Northern, Eng.—Hanson & Wickham, Hart. 

New York Fire—J. 8S. Doherty, Escanaba; 
Michael Doherty, Escanaba; W. Frank James, 
Hancock. 

Newark—W. F. McBain, Grand Rapids; Lansing 
Insurance Agency, Lansing. 

Pheenix, Eng.—R. C. Williams, L’Anse; R. W. 
Olson, Negaunee: W. M. Elliot, West Bay City. 

State, Eng.—Northrup & Benton, Escanaba. 

Security, Conn.—C. M. Bross, Jerome. 

Springfield—Robt. McCay, Edmore: G. A. Denni- 
son, Milan. 

Sad ad 


ALL THE COMPANIES HAVE PAID. 

Since the decision of the United States court 
in the M. Freidman case against the various 
fire companies carrving his risk when the 
Luce block collapsed in 1901 in Grand Rap- 
ids, the Luce estate, through its attorney, has 
notified the United States court that all com- 
panies interested in the case have paid in full 
and to discontinue the cases, which ends one 
of the hardest fought of the kind ever re- 
corded in the State of Michigan, the technical 
point being whether fire started before the 
walls fell or fire originating in consequence 
of the collapse. This is the outcome of a 
“statutory” policy. 

+ + 
STOCK COMPANIES GET THE LINE. 

The Murphy Chair Company at Detroit, 
which has been in the hands of mutuals, re- 
turns to the stock companies, and the line will 
be placed through the Western Factory Asso- 
ciation. Charles Peltier, the Detroit local 
agent, once had the line and lost it to the 
mutuals. He again got it and secured the 
Factory Association to place the line. 

+ ~~ 
SUES A WILDCAT OPERATOR. 

Whether wildcat insurance companies can be 
held to their contracts is to be determined 
in the courts at Calumet. F. C. Glocke, a 
cigar manufacturer, has started proceedings 
against E. A. Shanklin & Co. of Chicago, 


notorious “sub-marine” operators. 
~~ 7 


SUED ON SOUTH HAVEN LOSS. 

The National of Hartford, the St. Paul Fire 
and Marine and the Hartford have been sued 
for $20,000, growing out of the burning of the 
Colonial hotel and the cider mill at South Ha- 





ven, January 11 last. Suits have been brought 
in the superior court at Chicago. The com- 
panies denied liability on the ground that the 
property changed hands without the same be- 
ing endorsed on the policy. 
~ oe 
NEW YORK FIRE NAMES AGENTS. 

The New York Fire, through Special Agent 
H. W. Colson, is planting agencies in the 
northern peninsula of Michigan, following a 
visit there of the president of the company and 
the special agent. The following appointmeits 
have been made: Marquette, Joseph E. Reau; 
Escanaba, Doherty Bros.; Houghton, R. S. 
Sheldon; Hancock, W. F. James; Calumet, 

J. Holman; Sault Ste. Marie, Bates & 
Adams. 


+ aa 
BATTLE CREEK WANTS NEW RATES. 
Battle Creek has not yet been rerated and 
lecal agents there are trying to get the Michi 
gan Inspection Bureau to work on the town. 
Other towns in the vicinity of Battle Creek 
have been rated and the local agents think they 
are entitled to consideration. 





MICHIGAN NOTES. 


Recent fires at Freeport, Barry county, show 
the necessity of better pumps and more of 
them. 


Amasa, a village of 800 inhabitants in Iron 
county, was swept by fire July 29. The loss 
is given at $50,000. 


W. E. Shoemaker of Cheboygan has opened 
a branch insurance office at Onaway, placing 
Nelson Austin in charge 


The insurance firm of Monroe & Hale at 
Traverse City has been dissolved. J. H. Mon 
roe will continue the office. 


An _ automobile fire engine and hose cart 
combined has been shown during the past 
week in several towns of Michigan. 


Houghton village will call a special election 
to vote on the proposition to issue bonds to 
the amount of $100,000, to improve the water- 
works system. 


Larger pumps for fire protection will be in- 
stalled at the new flooring factory at East 
Jordan, also at the plant of the East Jordan 
Lumber Company. 


The Ypsilanti Windmill Guaranty Company 
of Michigan, capital $5,0co, has filed articles 
of incorporation, the purpose being to guaran- 
tee windmills against destruction by the ele- 
ments or otherwise, and to keep them in re- 
pair. 


James F. Joseph of Chicago, assistant man- 
ager of the Manchester, will spend a portion 
of the summer at Spring Lake with his family. 
Special Agent J. B. Tallman and family are 
also spending the heated season at this cool 
summer resort. 


The Continental Fire Company of Hough- 
ton is the oldest organization of its kind in the 
upper peninsula. It was formed 45 years ago, 
and the good services of the men have been 
given gratis until recently, when the city coun- 
cil put 20 of them on the pay roll at $5 each 
per month. 


Nearly 200 fire insurance companies and 50 
life companies are represented in Grand Rap 
ids at present. The city has a large number 
of automobiles and nearly everv machine 1 
now insured. About three-fourths of 1 pe! 
cent is the rate on the machine when in tlic 
barn and 3 per cent when running. 


One of the companies, in adjusting a smal! 
loss on property of the Detroit City Gas Com- 
pany in Detroit, has canceled its policy on 
the risk. On property yalued by the company 
at $60,000, which is believed to be a low esti- 
mate, the company is carrying only $1,000 in- 
surance, which did not look right. 


Sheriff Chapman has sent notice through 
Kent county, Mich., by way of his deputies. 
warning the farmers to transact no ges S 
with Cornelius Root, who, it is reported, |! 
been doing a fake insurance business of some 
kind in the rurals. His whereabouts are 
sought by the sheriff, who hopes to locate him 
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FIELD NOTES OF WISCONSIN. 


HOW A SCHEDULE SAVED A BIG LOSS. 











Improvements Made by the J. I. Case Oo. at 
Racine in Dividing a Large Area 
Brought Their Reward. 





The well-known agricultural implement 
house of J. I. Case & Co., at Racine, has paid 
tribute to the worth of a schedule used in 
rating that plant. This was the combined 
wood and metal workers’ schedule. The rate 
on the Case plant before the application of 
the schedule was 80 cents. The schedule 
raised this to $2.40. The assured then went 
to work spending $5,000 to improve the risk 
in order to bring down the rate, making it 
$1.07. The risk was of wide area and accord- 
ingly division walls and cut-offs were con- 
structed and the risk otherwise improved. 
There were large values in the risk, so a 
warehouse was erected near at hand in which 
was stored a good part of the machinery. 
Last February a fire occurred.in the middle 
section, which under old conditions would 
very likely have swept through the entire 
plant. The walls and fire doors held the fire 
to the section in which it originated, and the 
company therefore feels grateful to the opera- 
tion of the schedules. 

+ +e 
WISCONSIN AGENCY APPOINTMENTS. 


Aitna—James A. Smith, Eau Claire. 

American, Newark—F. E. Davison, 
Point; R. M. Millard, Marquette. 

Commercial Union—Arthur E. Coe, Barron. 

Detroit F. & M.—Alfred Cypreansen, Kau Claire. 

Farmers & Merchants—Frank L. Johnson and 
William C. Dallmeyer, Stoughton; Lawrence J. 
Mistele, Jefferson; Fred Springer, Evansville; 
0. J. Kerschensteiner, Jefferson. 

County, Pa.—Arthur L. Dundas, Ashland. 

Firemans Fund—cC. L. Christianson, Bloomer ; 
Oscar Brazeau, Lena. 

Franklin—Leslie C. Harvey, Oconto. 

German, Ind.—O. J. Kerschensteiner and Law- 
rence J. Mistele, Jefferson; Fred Springer, Evans- 
ville; William C. Dallmeyer and Frank L. John- 


son, Stoughton. 
a American—John W. Froehlich, Toma- 
awk. 

Hamburg-Bremen—George W. Smith, Burling- 
ton. 

Home, N. Y.—John W. Froehlich, Tomahawk ; 
Alanson A. Graves, Loyal. 

Home F. & M., Cal.—F. C. Schneidecker, 
Bloomer; Lewis L. Lawson, Athens. 


Indemnity—John 8. Kenney, Beloit. 
State, I1l.—Mrs. William Keach, North Fond du 


Lac. 

Lafayette—Truman H. Phelps, Oconto; David 
Decker and Henry Fetzer, Sturgeon Bay. 

Liverpool & London & Globe, Eng.—Joseph H. 
Taylor, Walter B. Gueinzuis, George A. Richard- 
on, John W. Hansen, Arthur W. Joannes, Green 

ay. 

Liverpool & Léndon & Globe, N. Y.—Walter B. 
Gueinzuis, George A. Richardson, John W. Han- 
son, Green Bay. 

Mechanics—Arthur L. Dundas, Ashland. 

Milwaukee—P. H. Conley, Darlington; Joseph 
Longbottom, Cuba City. 

Milwaukee Mechanics—C. L. Sibley, Waldo. 

Nassau—Richard Jefferson, Milwaukee. 

National, Allegheny—William C. Dallmeyer and 
Frank L. Johnson, Stoughton; Otto J. Kerschen- 
Steiner and Lawrence J. Mistele, Jefferson. 

, Northwestern National—Arthur L. Dundas, Ash- 
and. 

National Union—Arthur L. Dundas, Ashland. 

New Hampshire—Charles W. Hitchcock, Berlin. 

Norwich Union—Riley S. Young, Darien ; George 
8. Grubb and William G. Hosig, Mauston; Harry 
J. Mortensen, New Lisbon: Delorama P. Rock- 
wood, Tomah; Joshua Z. Collier, Union Grove. 

Orient—Arthur L. Dundas, Ashland. 

Palatine—William T. Kennedy, Amery. 

Pennsylvania—John W. Froehlich, Tomahawk. 

Queen—George Heller, Jr., Sheboygan; M. J. 
Somanek, Kewaunee. 
, Royal Exchange—Arthur L. Dundas, Ashland; 
Peter Nelson, Racine: John W. Hinchliff, Racine. 

St. Paul F. & M.—RBE. S. Rice, Ft. Atkinson. 

Traders—John W. Froehlich, Tomahawk. 

++ 7 


RATING IN WISCONSIN. 

Rating in Wisconsin is practically completed, 
as all the larger points have had the schedules 
applied, except Janesville, which so far has 
made no request for a rating. There have 
been seven raters employed, who have spent 
considerable of their time in the larger points. 
As soon as a town was rated the rater got 
the agents together to adopt the new rates. 
There has been considerable trouble in many 
Points in getting the agents to agree to the 
rates, as each one had a risk or so of his 
Own which he felt had been dealt with un- 
justly. Sometimes it has been necessary to 


Mineral 





return two or three times in order to get the 
agents in line. The field committees rated 
many of the smaller towns and then the raters 
took them up afterwards. The State is, there- 
fore, in fairly good shape. 
+ ~~ 
TO PLACE WARRANTY IN POLICIES. 

Following the loss in the Boston Store at 
Milwaukee, due to the fact that the iron shut- 
ters were not closed the Milwaukee board 
proposes to include in the form where credit is 
given for iron shutters a warranty to the effect 
that these shutter smust be closed during cer- 
tain hours. It seems that where credits are 
given for shutters the companies should penal- 
ize the risk where they are not used. 





STATE TOPICS OF ILLINOIS. 











CONDITIONS IN EAST ST. LOUIS. 

Special agents who have visited East St. 
Louis claim that the damage to property from 
a fire insurance standpoint is not so great as 
was anticipated. But few companies have can- 
celed any business. The water in East St. 
Louis was largely back water, with no cur- 
rent and hence did not cause so much destruc- 
tion. Companies having the largest amount of 
business involved do not think that the foun- 
dations of buildings are impaired and hence 
will not cancel business, except, perhaps, on 
some dwellings. 

> + 
HILLSBORO STILL A DISTURBER. 

The agents at Hillsboro are still cutting rates 
and companies are not endeavoring to hold 
them in line. It is stated that Secretary Persch 
will visit the town in a week or so and see 


what can be done. 
A ad 


BALDWIN GOES WITH A MUTUAL. 

R. B. Baldwin of Rockford, well known in 
the Illinois field, has accepted a position as 
special agent of the Illinois Mutual Underwrit- 
ers, of which J. E. Norling is secretary. This 
is a new mutual, organized under the general 
laws, which has begun operations in the State, 


with headquarters in Chicago. 
Cad ~ 


CONDIT BREAKS OVER AT BEARDSTOWN. 

The Illinois field men thought they had local 
agents at Beardstown in line, as it was sup- 
posed that when the stamping secretary was in- 
stalled all would send their dailies through the 
office. T. K. Condit, however, has jumped 
over the traces and refuses to acknowledge the 
stamping secretary. The Illinois State Board 
is in correspondence with the companies in the 
Condit agency, endeavoring to get them to put 
the office in line. ; 


bd _ 


DEATH OF AGENT BOGGS. 

James B. Boggs of Galesburg, IIl., died a 
few days ago. His companies, the Norwich 
Union and London and Lancashire, have 
transferred to Lake W. Sanborn. 





ILLINOIS NOTES. 


Runyan & Cannedy get the Union of Penn- 
sylvania at Danville, Il. 


The form on the Quincy Stove Company 
will be improved and will bring a reduction in 
the rate. 


The New York Underwriters has appointed 
W. H. Woods its agent at Monmouth, IIL, 
and R. N. Crawford at Mendota. 


Fred Ticknor, compact manager for the 
Peoria district, has announced that there will 
be a reduction of 5 per cent for buildings 
which are heated from a central station, and 
where no fire is in the building for heating 
purposes. 





Hall & Henshaw of New York and Chicago 
will represent the Excess of London for sur- 
plus lines, = 





LIFE INSURANCE CIRCLES. 


ANSWER FILED IN THE THAYER CASE. 











John Hancock Mutual Makes Allegations‘in the 
Famous Boston Contest—Charge of Fraud 
and Suicide Made. 





Boston, Aug. 4.—(Special.)—Attorneys for 
the John Hancock Mutual Life filed answer to- 
day to suit brought to recover under policies 
on life of Edwin M. Thayer. It is the first 
gun in the legal fight which is expected and 
the outline of the defence is a general one. It 
is alleged that the policies were obtained by 
“fraud and fraudulent representations,” which 
invalidated the contracts, that there were no 
satisfactory proofs of death, and that Thayer 
violated the terms of the contract. It is al- 
leged that the contracts did not cover self- 
destruction within two years, and that Thayer 
took his own life while under arrest for 
forgery and embezzlement. It is held that the 
insurance was obtained by misrepresentation 
and that Thayer had no means of paying the 
premiums of $25,000 on his insurance except 
through money obtained by his fraudulent op- 
erations, and that he purposed by fraudulent 
means to have the insurance on his life paid 
for the purpose of cancelling his debts. It is 
alleged that Thayer concealed essential physi- 
cal defects, such as functional disease of the 
kidney and heart, knowing them to exist at 
the time, and that if death was not from 
suicide it occurred from one of these causes, 
and that the contracts were vitiated. 

The Supreme court may decide to refer the 
case to an auditor, rather than a jury, and 
trial on the John Hancock case may be de- 
ferred until suits are brought against all the 
companies, which are prepared to stand back 
of the John Hancock in its fight against 
fraudulent claims. 





SANBORN DECIDES TO STAY. 

Moore Sanborn, superintendent of agents 
of the Security Mutual Life, has decided to 
remain in his present position and will not 
go with the Security Trust and Life as super- 
intendent of agents as announced. Arrange- 
ments had been completed for Mr. Sanborn to 
take the Security Trust and Life position. He 
has built up a fine agency staff for the Se- 
curity Mutual and therefore will continue with 
the company. Mr. Sanborn notified the Se- 
curity Trust and Life last week his inten- 
tions. 

a ad ~~ 
INCREASES ITS PROVIDENT RATES. 


The Michigan Mutual Life made an increase 
in its rates on its provident policies some 
weeks ago, and even now they are lower than 
other companies writing this form. It has 
always been thought that the Michigan Mutual 
rates were not loaded enough to cover the 
expenses. These policies are all issued on the 
stock rate form. 

+e 
CARTER AND THE FRANKLIN. 

Edmund D. Carter, the Chicago lawyer, 
who attempted to make trouble for the Min- 
nesota Mutual Life by having receivership and 
other proceedings brought, but was rebuked by 
the court at St. Paul for his action, is now 
turning his attention to the Franklin Life of 
Springfield, Ill. It will be remembered that 
he brought receivership proceedings against 
the Franklin for George F. Heckel of St. 
Louis. Mr. Heckel repudiated the action and 
had the suit dismissed, saying that all he in- 
tended Mr. Carter to do was to sue the com- 
pany for $400 which he claimed to be the cash 
value of a policy. He dismissed Mr. Carter 
and employed another lawyer. Now Carter 
asks the court at Springfield, Ill, for an in- 
junction to restrain the Franklin Life from 
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issuing further policies until its funds are 
ample to protect its reserve. This action, no 
doubt, is pure spite work on part of Carter, 
as a recent examination of the company by 
three departments showed that it was in good 
financial condition. It is unfortunate that 
persons are allowed to stab the reputation of 
a company by bringing suits of this character 
when there is no justice in the claims. 


NEW YORK LIFE WINNERS ANNOUNCED. 


Northwestern Department Captured the Plum 
in the March-April Contest—Names 
of the Stars. 








The winners for the March-April contest 
of the New York Life on the basis of paid for 
business, show that the Northwest is the win- 
ning department. ‘Two hundred and _ sixty- 
one men qualified and won the cash bonus of 
$2 per thousand on individual business. The 
seventeen branches in the Northwestern de- 
partment paid for a total of $5,074,550 against 
an allotment of $4,333,333. The following 
agency directors in the winning department 
against other branches filled their allotment: 
Ross E. Thomas, central Illinois branch; 
Frank M. Ferris, Danville branch; A. S. EIl- 
ford, Grand Forks and Fargo; O. F. Burk- 
hardt, Grand Rapids; D. W. Corley, Iowa; 
J. M. McCabe, Lake Superior; E. C. Smith, 
Nebraska; J. H. Thompson, northern Illinois; 
J. A. Campbell, St. Paul; E. E. Stephenson, 
Sioux City; S. O. Buckner, Wisconsin; J. G. 
Morgan, Winnipeg. The ten best individual 
records of the field force are as follows: J. J. 
Parker, Cleveland; William Grauer, Altoona; 
H. Witcover, Philadelphia Clearing House; 
Theo. Weil, Stock Exchange, Chicago; W. H. 
Gehekens, southern California; G. F. E. Meis- 
tering, Syracuse; F. E. Waterman, West Vir- 
ginia; Richmond, Wightman, Union Square, 
New York; D. C. Hillegass, Independent; ; 
William M. McKenzie, Winnipeg. 

The following are the agency directors in 
each of the ten losing departments whose 
branch most largely exceeded its allotment 
in volume: 

Chicago department, Stock Exchange branch, 
Dr. S. M. Pearman; Central department, In- 
diana branch, W. C. Van Arsdel; Greater New 
York department, Metropolitan branch, W. 
P. Buckner, Instructor; Eastern department, 
Rhode Island branch, J. H. Herbener; North- 
east department, Western Massachusetts 
branch, A. C. Harvey; Atlantic deparment, 
Wilmington branch, G. A. Deakyne; Great 
Middle department, Cleveland branch, Her- 
bert Mickle; Southern department, Birming- 
ham branch, J. R. Phatt; Southwest depart- 
ment, Oklahoma branch, C. M. Stanley; 
Western department, San Francisco Cl. 
office, W. H.. Harris, Inspector of agencies. 

The following are the agency directors in 
each of the ten losing departments whose 
branches most largely exceeded its allotment 
on a percentge basis: Greater New York de- 
partment, Union Square branch, Hh. M. Ech- 
lin; Eastern department, Ellicott Square 
branch, Edward Garnett; Atlantic department, 
Philadelphia Clearing House, J. E. Briggs, 
Inspector of agencies; Great Middle depart- 
ment, Monongahela branch, R. M. Kerr; “ 
Southern department, Charleston branch, D. 
B. Falk; Chicago department, Title & Trust 
branch, R. C Stevens; Central department, 
St. Joseph branch, Stephen Pirkey ; Southwest 
depariment, Fort Worth branch, J. P. Bird; 
Western department, Sacramento branch, R. 
H. McKaig; Northeastern department, none. 





CELEBRATE THE ‘“‘PRESIDENT’S SURPRISE.’ 

The fifty winners in the surprise contest for 
President McCall of the New York Life got in 
Albany July 27, and went down the Hudson, 
stopping at the Plaza Hotel, New York. They 
were given a sail in New York Harbor on July 
29, and in the evening attended the president’s 
banquet at the Metropolitan Club. After that 
they were taken to Madison Square Garden. 
On Thursday, the following day, they were 
driven through the upper part of the city and 





took luncheon with Vice-President Kingsley. 
They then went to Manhattan Beach and 
Coney Island, dining with George W. Perkins 
at Manhattan Beach. In the evening they were 
taken to the theater. On Friday they were 
driven through lower New York and visited 
the home office, being received by President 
McCall and other officers of the company in 
the $200,000 club room. They lunched in the 
officers’ lunch room at the home office. The 
twelve agency directors present represented 
over $7,600,000 of business written from June 
11 to July 11. The twelve $200,000 club mem- 
bers represented $2,600,000. The twelve $100,- 
000 club members represented 501 applications. 
The twelve non-club members represented over 
$2,000,000. 
+ Sa 
BUSINESS FOR SIX MONTHS. 

The Life Insurance Courant gives the fol- 
lowing, showing business of the companies 
written during the first six months of this 
year, as compared with the corresponding pe- 
riod of 1902: 





1903. 1902. 
r . | peers er cts *$15,149, 059 
Berkshire Life ....... 1,600 3,070,150 
Connecticut General .. 46'901 2,280,739 
Connecticut Mutual .. 5 F008 442 5,212,271 
Equitable Life ....... 1,850,000 2,011,500 
Fidelity Mutual ...... 11,586,671 10, 367, 637 
Franklin —. Sp’gfield. 4,341,270 4,719,812 
Germania Life ....... 8,050,671 7,701,327 
Hartford Life Bway Wham *6,483,057 *5,944,141 
PE ON in e.b6cd 06 5 6,000,528 6,865,248 
Manhattan Life ...... 7,575,000 6,200,000 
Massachusetts Mut. ... 12,119,988 12,583,658 
Mutual Beneur ....... 23,581,960 22,271,596 
National Life ........ 10,226,141 9,720,754 
National Life, U. S. A. 6,846,754 5,931,297 
New England Mutual. 10, > 000 10,096,350 
Northwestern Mutual. 38,8 9,849 40,439,775 
Pacific Mutual é 6,950,291 
Penn. Mutual 34,378,662 
Phenix Mutual 6,187,200 
Provident Life & Trust 9,841,000 8,409,000 
Royal Union Mutual... 1,884,187 1,230,314 
Security Mutual ..... 7,020,000 4,990,000 
Security Trust & Life. 2,525,996 2,471,206 
Sun Life, Canada..... 9,524,818 7,858,626 
State Mutual ........ 7,500,000 6,551,996 
Union Central Life ... 18,600,000 17,327,500 
United States Life ... 4,472,845 5,783,824 
*Life department. 
we ooo 


LIFE APPOINTMENTS. 


OHIO. 

Berkshire—Samuel Klein, Cleveland; Clare B. 
Hempstead, Streetsboro. 

Equitable, N. YJ. Fulton Wilson, Cam- 
bridge. 

Massachusetts—John G. Monroe, Dayton. 

Mutual Benefit—Cassius H. Handley, Tiro. 

New York Life—A. O. Hunter, Piqua; Gustave 
Grothe, Cleveland; J. F. Eastham, Ironton; F. 
Waldo Hilles, Barnesville ; Willard H. Fry, ‘Cin: 
cinnati. 

Penn Mutual—aA. R. Getzman, Carrollton; Rib- 
let & Henderson, Youngstown. 

Provident Savings—Adelpha W. Clapper, Akron. 

Security Trust & Life—Fred Cushman and J. J. 
Girard, Cleveland; C. W. McGlenen, Creston. 

State, Indianapolis—Emil Weber; Wauseon; 
If. L. Willard, Hamler; J. C. Madden and Harvey 
M. Wisterman, Continental. 

State, Worcester—Albert H. Paul, Columbus. 

Travelers—Wm. 8S. Denius, Sandnsky; Wesley 
B. Van Gorder, Youngstown; John F. Fleming, 
McConnellsville; Chas. M. Lewis, Columbus; Dar- 
win W. Pierce, London; Frank A, Allen, Genoa. 

WISCONSIN. 

Aitna—Joseph B. Covey, Ashland. 

Fidelity Mutual—M. A. Thomas, Rhinelander. 

Conservative—John Pfeifer, Sheboygan. 

Home—John Walechka, Clintonville. 

New York—W. T. Green, Orfordville; B. H. 
Garfield, Shawano; H. L. Hull, Montello; Fred W. 
Broer, Sheboygan; Andrew Mellem, Viroqua; 
= e M. uimette, Abbottsford; S. H. Weeks, 

rosse; John F. Davis, Superior; Milton Or- 
a Montfort ; John E. Putnam, Antigo; Julius 
WwW inden, Monroe; Paul B. Stiehm, Johnson Creek; 
Peter Ackerman, anna Superior; Samuel Bloom, 
Monroe; W. W. Sheldon, Baraboo; Dwight Has- 
kins, Pewaukee ; D. M. Ryan, Superior ;/ William 








What Are You Thinking Of? 


Be your own manager and get all 
the renewals. One of the best com- 
panies in New York is making direct 
contracts for small districts. Send 
in your application. Address 
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H. Drown, Black Earth; George W. Weldon, 
Rockelm ; James W. Nesbit, Mondovi. 

Northwestern Mutual—John A. sg Madi- 
son; W. D. Hooker, Milwaukee; A. Row, Prai- 
rie du Sac; Robert M. Trestrail, Withee 0. T 
Waite, Oshkosh. 

Northwestern National, Minn.—Nels Stalheim, 
Whitehall. 

INDIANA. 


Massachusetts Mutual—J. C. Watson, Dana. 
New York Life—J. H. Tizer, Poneto. 
MICHIGAN. 

tna Life—David Brown, Deckerville; Miss 
Jessie M. Gourlay, Detroit. 

Equitable, N. Y.—Sadie V. Finlay, Detroit ; Wm. 
Gillespie, Durand; G. W. Gunder, Saginaw; Chas. 
McFarland, Saginaw. 

Fidelity Mutl.—cC. R. Foster, Ann Arbor; G. C. 
Longcor, St. Johns; A. F. Fisher, St. Johns. 

Franklin Life, I1l—C. H. Stoutenborough, Flint. 

Mass. Mutual—Loomis Hutchinson, Delray. 

Manufacturers Life, Can.—T. W. Crowe, Marine 
City; Wm. White, Port Huron; F. J. E. O'Hara, 
Port Huron; 8S. A. Van Jasmund, St. Clair. 

New York Life—J. E. Johnson, Calumet; L. E. 
Miller, Detroit; R. W. Whitford, Rapid River. 

Penn Mutual—B. G. Freeman, Plainwell. 

Prudential—Guy A. Weisinger, Deerfield; J. C. 
Maddox, Kalamazoo. 

— Trust & Life—J. G. Alexander, North- 
ville. 





DEARTH CLAIMS HE WAS [lSQUOTED. 


Says that He Has Been Misrepresented in the 
Interview Written by Correspondent 
W. E. Curtis. 


In the St. Paul Dispatch Commissioner 
Dearth of Minnesota calls attention to sev- 
eral errors that W. E. Curtis, the Record- 
Herald correspondent, made in quoting him 
as to Iowa companies. In his article Mr. 
Curtis causes Mr. Dearth to say that all Iowa 
companies were financially unsound. Mr. Cur- 
tis stated that Mr. Dearth said that the rates 
of the companies were too low and they were 
taking too great risks. Mr. Dearth did not 
refer to the legal reserve companies, but 
meant that the rates of the fraternals were too 
low. The only objection he made to the Iowa 
law was that it allowed the organization of a 
life company on a legal reserve basis with a 
capital stock of only $25,000. As _ regards 
premium rates and reserves, he thinks that 
the Iowa laws are as stringent as any in force 
and the companies, as a whole, with one or 
two notable exceptions, are honestly and prop- 
erly conducted in the interest of the policy- 
holders. 

Regarding the charge that the Northwestern 
Life and Savings had forged Commissioner 
Dearth’s signature to a letter, he states that 
he did not make such a_ charge, but 
explained that the letter was writ- 
ten in his absence by a_ clerk, and 
the commissioner’s official stamp signature was 
attached. Mr. Curtis also claimed that Mr. 
Dearth stated that the secretary of the North- 
western Life and Savings stated that certain 
funds which had been returned in the com- 
pany’s sworn statement under the head of 
comunissions, etc., could be disposed of as the 
officers saw fit. The funds referred to were 
simply the expense part of the premiums, the 
secretary stating that it made no difference 
what the officers did with the money actually 
belonging to the stockholders, as the policy- 
holders had no interest in it. Mr. Curtis als 








SUMMER OUTINGS FOR 1903. 


If you contemplate a trip to any of the 
health and pleasure resorts of the Adiron- 
dacks, the St. Lawrence River, the White 
Mountains, the Green Hills of Vermont, 
the Berkshire Hills, New England Coast, 
or the Atlantic Seashore, and desire to 
see Niagara Falls on your way, send 
for a copy of Vacation Tours, a beauti- 
fully illustrated booklet, to be issued by 
the Michigan Central. “The Niagara 
Falls Route,” which will be ready for 
distribution about May 1. It will con- 
tain information of value to the intending 
tourist, and may assist you in perfecting 
your arrangements for the summer. It 
will be sent to any address upon receipt 
of two cents’ postage by O. W. Ruggles, 
G. P. & T, A., Chicago. : 
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exaggerated the amount that was paid to the 
stockholders of the Northwestern. In con- 
clusion Mr. Dearth says as follows: 

“Tt 1s certainly due, as a matter of justice 
to the Iowa companies in general, at least 
those operating upon the old line or legal re- 
serve plan, to state that as far as the records 
of this department go to show they are finan- 
cially solvent and are charging a_ sufficient 
premium rate and accumulate a sufficient re- 
serve to fulfill the terms of the contracts 
upon their certain maturity. Certain com- 
panies, however, which are writing these so- 
called ten year bond contracts—which are 
bound to prove so disappointing to the policy- 
holders upon the maturity of same—will have 
plenty of trouble when the contracts com- 
mence to mature. A contract, which requires 
extravagant representations, or to be more 
plain, misrepresentations, to sell the same, 
should be prohibited by statute.” 





ADDITIONAL INDIANA RETURNS. 


The following are additional Indiana re- 
turns for six months: 


Premiums. Losses. 
Connecticut Mutual $ 68,409 60,115 
Ll | ree 2,385 2,000 
SEE. 20d b0 Seeniaees ,883 2,550 
Northwestern Mutual ,709 93,489 
Pacific Mutual ...... ,079 2,541 
Provident Savings .. 566 17,000 
WE akandsdsnaccisces ,O8T 3,030 





ILLINOIS LIFE CLUBS. 

As mentioned in this department a few 
weeks ago, the Illinois Life has decided to 
organize a $100,000 club and also $50,000 clubs. 
The $100,000 club will be held at a central 
point once each year. The $50,000 clubs will 
be grouped in departments. The central de- 
partment will include Illinois, Indiana, Ohio, 
Pennsylvania and Michigan. The southern de- 
partment will include Kentucky, Tennessee, 
North Carolina, Alabama, Mississippi and 
Louisiana. The southwestern department will 
include Iowa, Missouri, Kansas, Indian Terri- 
tory and Oklahoma. The first regular meet- 
ing of the $100,000 club will be held in Oc- 
tober, 1904. The first regular meetings of the 
$50,000 clubs will be held in June, 1904. Next 
February special meetings of the two clubs 
will be held to elect officers and formulate 
rules and regulations. 

+ + 
TO TAX SURPLUS OF UNION CENTRAL 

A suit has been filed by the county treasurer 
of Hamilton county against the Union Cen- 
tral Life at Cincinnati, attempting to collect 
$174,027.51, alleged to be due as back taxes. 
The county treasurer claims that, in making 
its returns for taxation in 1897, 1898, 1890, 
1900 and 1901, the company deducted more 
than it should have done on liability account, 
and the suit has been begun to compel it to 
pay what would have been due if it had made 
what he claims is a proper report. His con- 
tention is that the company’s net surplus is 
the proper basis for taxation. 

oe 
CONSERVATIVE LIFE’S JULY RECORD. 

The Conservative Life of Los Angeles wrote 
during July $1,286,000 in new business, with 
$40.000 in premiums, over half coming from 
California. The company is concentrating its 
forces largely on its home or natural field, and 
is making a great record. 

t+ ~+ 
MC CLINTICK & SMITH’S AGENCY. 

McClintick and Smith, general agents of 
the National Life U. S. A., with headquarters 
at Peoria, Ill., are concentrating their efforts 
on central and southern Illinois, about two- 
thirds of the State, which they control. This 
agency sold its contract on April 30 to the 
National, covering Missouri, Minnesota, cen- 
tral and western Tennessee, on satisfactory 
terms to the agency and the company, Presi- 
dent Phelps conducting the negotiations. Mc- 
Clintick and Smith are large writers and felt 
it best to cover their immediate home field. 





During 1902 this agency wrote over 1¢ $3,000,000, 
and thus far have written over $1,000,000, 
even with the readjustment of their field. They 
expect to write considerably over $2,000,000 
in their territory this year. This agency has 
been regarded as the stronghold of the com- 
pany and the field is handled with ability. 





NOW SELLING FIFTEEN-YEAR POLICY, 


Old National Life & Trust Agents Said to Be 
Succeeding Well Under the New 
Regime. 





The old agents of the National Life, U. S. 
A., which represented the National Life and 
Trust, have been given the new policies of 
the company, and the men who were selling 
the ten-year bond contract of the National 
Life and Trust are selling the fifteen-year 
contract of the National Life, U. S. A., which 
is patterned after the Iowa form. Managers 
report that so far their agents have done very 
good work on the substituted contract, al- 
though the premium paying period is five years 
longer. For instance, at the age of thirty-five 
the premium is $65 and is increased five cents 
a year for each advancing year of age. The 
managers, however, are endeavoring to hire 
men to sell life insurance exclusively and not 
devote their attention to the bond contracts. 
The life policies of the National Life, U. S. A., 
are the same as the National Life and Trust 
in most cases, the old rate book being used. 





STARTS A WOMEN’S DEPARTMENT. 

Thos. Q. Dix, superintendent of agents of 
the Mutual Benefit at Toledo, has engaged 
Mrs. Carolyn Wilkinson to take charge of a 
women’s department of the company in that 
city. Mrs. Wilkinson has been state lecturer 
for Michigan for the Viavi Company,’ has 
had much business experience, and has execu- 
tive ability of a high order. She gives up a 
good salaried position to enter life insurance 
work, believing it offers her greater oppor- 
tunities. 

- ~ 
TO CLOSE UP WRITTEN BUSINESS. 

The New York Life has sent out twenty- 
four men of experience and energy from the 
home office to visit the main branch offices 
in the United States and Canada, to help these 
branches in cleaning up written business and 
get it paid for in cash. This will apply espe- 
cially to business produced during the “presi- 
dent’s surprise,” but it is understood they will 
take up all outstanding accounts and try to 
close them promptly. This service is offered 
to branch offices without any cost. 

++ + 
WILL PROSECUTE THE REBATERS. 

The Illinois insurance department, through 
its attorney, expects to get after life insurance 
agents who rebate, if it can procure sufficient 
evidence. Attorney W. P. Thornton, who is 
the active man with the insurance department, 
who has his offices in the New York Life 
building in Chicago, states that he will be 
very glad to confer with life insurance men 
regarding rebating and will push any case that 
they present to him, if there is any likelihood 
of getting evidence. This is the first time 
that the department has taken up the work 
actively. 

+ a 
NEW POLICY OF THE SECURITY. 

President Turner of the Security Mutual 
Life of New York has always been quick in 
originating or taking up new ideas. His com- 
pany was among the first to make insurance 
payable in installments part of its contracts. 

At the recent convention of agents Mr. Tur- 
ner brought out a new policy, which marks a 
distinct advance in life insurance. This pol- 
icy provides that should the insured become 
totally disabled the premium payments will 





stop and the company will pay him a life an- 
nuity. Further, that should he die before 
the amount of the policy has been paid to him, 
the payments will be continued until that 
amount has been paid. New ideas in insurance 
are scarce. Here is one, and it is something 
more than a rehash of the same old cards. 
Such a policy as this protects a man as well 
as his family and avoids the possibility of 
having to sacrifice valuable insurance through 
a stroke of paralysis or other trouble which 
might make a man unable to earn his living, 
although he might survive many years. Cases 
of this kind are numerous. 
+ t+ 
TUPPER AND REBATING. 

Commenting on his article in “The Rebate,” 
Vice-President Tupper of the Conservative 
Life says in the company paper: 


“The solution of the rebate question in the 
article quoted from presents by no means a 
theory deduced from theoretical conclusions, 
but it is a practical solution conclusively proved 
by ‘practical field experience. The Conserva- 
tive Life, since its inception, has placed on the 
insurance market an insurance policy which 
does present a new issue; and an issue which 
appeals to the minds of insurers. Not only 
is it a new issue, but it is one which can be 
exclusively presented by regular agents of the 
Conservative Life. We refer to the company’s 
Combination policy. Armed with this policy, 
which is a radical reform in the direction of 
perfect protection, an agent not only has a 
talking point with which to get an audience, 
but, having once obtained an audience, he is 
entirely above the question of rebate, as_ he 
is altogether outside of competition. The Con- 
servative Life agent is, therefore, above the 
fierce strife for business which is going on 
below him, and, as a result, he is making more 
money than are his competitors, who have not 
this advantage.” 

o aa 
NORTHWESTERN CHANGE IN OHIO. 

E. W. Peckham, general agent of the North- 
western Mutual Life at Toledo, is taking a 
much needed rest in Rhode Island. He 
relinquished all his territory 


has 


except Lucas 


county. His strength lies in his ability as a 
personal producer, rather than agency man- 
ager, and one county of the importance of 


Lucas is enough territory. There is talk that 
a new general agency will be organized in 
northwestern Ohio, with headquarters at Find 
lay, but that is not fully decided yet. 
- te 

MUTUAL BENEFIT MOVING A LITTLE FASTER. 

For the first time in memory of old 
Mutual Benefit men, the agents of the com- 
pany have been requested to write a certain 
amount during the year, fifty millions being the 
amount named in the Pelican. For the first 
time, also, lists of agents who have sent in 
applications for policies of $20,000 or larger 
size and lists of agents sending in the largest 
number of applications in a month are being 
published. This is not taken as an indication 
that the company is to become a racer by any 
means. It is believed, however, that the man- 
agement recognizes that its agency force can 
produce much more business than it has done, 
by the simple application of a little stimulus 
and encouragement from the home office, but 
with no additional expense in prizes, bonuses, 
higher commissions or other high pressure 
methods. Editor Drew of the Pelican, after 
his Prudential training, appears to be the man 
to apply the stimulus. 


+ + 


the 


COUNTRY BUSINESS IN ILLINOIS. 

The New York Life has a very fine agency 
organization in Illinois, under agency direct- 
ors, covering country districts. It leads by 
all odds in writing country business. The 
Equitable is pushing out pretty strongly and 
appointing more agents of producing power 
than it has in the past. The A®tna Life and 
Mutual Benefit do a fine country business in 
Illinois. The Northwestern Mutual Life has 
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a splendid organization, which is kept up by 
its field men. The Union Central writes a 
good business from its Polo agency. The 
Franklin Life of Springfield is also doing 
a splendid business in the country districts. 





LIFE INSURANCE PATROL SUGGESTED. 





Ideas of Chicago’s Health Commissioner—Fe- 
male Mortality in the City Is Consider- 
ably Less Than Male. 


The health department of Chicago recom- 
mends a life insurance patrol system similar 
to the fire insurance patrol. It would have 
the life companies assist the health department 
by having wagons fitted with medicines and 
surgical appliances and attended by physicians, 
that could be rushed to the aid of the injured 
and the dying, just as the fire insurance patrois 
are rushed to protect insured goods from fire. 

While such a system could be operated to 
great advantage, in the opinion of Dr. Rey- 
nolds, to the health department of the city, 
he argues that the insurance companies will 
reap just as much benefit and the good of the 
city will be served as well. 

The language of the bulletin is as follows: 

“There is no life insurance patrol to supple- 
ment the labors of the health department, nor 
have the life companies ever exerted their 
influence for the better equipment of this de- 
partment as the fire insurance companies con- 
tinuously do for the fire department. To ‘the 
man in the street’ there would seem to be 
a close parallel between the two interests.” 

In leading up to his suggestions as to a 
life insurance patrol system Dr. Reynolds 
submits statistics which show that, contrary 
to life insurance traditions, the death rate 
among males is greater than the death rate 
among females. He says: 

“Until about fifteen years ago life insurance 
companies uniformly refused to insure the lives 
of women on any terms. And yet the life 
tables of seventy-five years show the average 
death rate of all males to be 21.8 per 1,000 and 
of all females to be 19.7 per 1,000. Female 
lives are therefore 10.6 per cent better risks 
than male lives. 

“If the comparison be made on Chicago data 
the disparity is enormously greater. The cen- 
sus of 1900 showed 863,408 males and 835,167 
females as the population of the city—an ex- 
cess of about 3.3 per cent in the number of 
males. During the first six months of 1901 
there were 6,682 deaths of males and 5,416 
deaths of females—an excess of 23.4 per cent 
in the deaths of males. In the first six months 
of 1902 the deaths were 7,422 males, 5,728 
females—an excess of 29.5 per cent of males. 
This year’s first six months show an excess 
of 37.4 per cent of male deaths—8,798 males 
and 6,403 females. 

“Have the life underwriters of Chicago no 
interest in these astounding figures? An in- 
crease of 60 per cent in fire losses in three 
years would cause fire underwriters to get very 
busy. They would demand a more adequate 
equipment, both of men and material, for the 
fire-fighting forces; they would spend more 
money on their insurance patrol and would 
seek other measures of at least checking the 
increase of losses in the class of property 
which is the bulk of their business as the male 
risks are of the life underwriters. 

Statement of mortality for the first six 
months of 1903, compared with the correspond- 
ing periods of 1902 and 1901, is as follows: 


1903. 1902. 1901. 
Total deaths, all causes. .15,201 13,150 12,008 
Annual death rate per 
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During the month just ended the July death 
rate, 14.92 per 1,000 per annum, is more than 
16 per cent lower than the average of the ten 
previous Julys, which was 17.84. The highest 
July rate of the decade 1893-1902 was 24.43 
in 1904; the average of the first five years 
was 21.15 and of the second, 15.12. This 
shows a decrease of nearly 30 per cent in the 
two periods and is convincing evidence of the 
increasing healthfulness of Chicago. 

The publication of the names and addresses 
of delinquent milk dealers by the daily press 


is doing more to check violations of the milk 
ordinance than all the suits and precautions 
the department could bring. 





LIFE NOTES. 


The Security Life & Annuity Company of 
Philadelphia is entering Illinois. 


It is proposed to change the Chicago Life 
Insurance Company of Des Moines into a stock 
company. 


Mrs Dewey, wife of general agent J. T. 
Dewey of the Massachusetts Mutual at Cleve- 
land, died at their home in that city on July 
31 from paralysis. 


Reeve & Thorsen, managers of the Pru- 
dential in Chicago, have written a $50,000 
policy on the life of Henry C. Lytton, the 
proprietor of the Hub of Chicago. It is on 
the twenty-payment life plan. 


A license has been issued in Ohio to the Re- 
liance Life Insurance Company of Pittsburg. 
Assets, $1,985,808.30; liabilities, $7,501.37; sur- 
plus, $978,306.93; paid up capital, $1,000,000. 


July was the biggest month the New York 
Life ever had. During the month 21,000 ap- 
plications were taken for over $48,000,000 of 
insurance, eclipsing all other months’ record 
by $3,000,000. 


F. O. Ayers, assistant manager of the or- 
dinary department of the Metropolitan, has 
just been promoted to the fourth vice-presi- 
dency. He began with the company as an in- 
dustrial agent. 


H. G. R. Schwartzkoph of Topeka, Kan., has 
sued the Illinois Life for $20,000. He was 
formerly an agent for the Kansas Mutual, 
which the Illinois Life reinsured, and claims 
that his contract has been violated. 


The American Central Life of Indianapolis 
has transferred its industrial business to the 
Metropolitan, which will take over most of 
the American Central’s superintendents. The 
American Central will devote itself to ordinary 
business. 


The Southern Life Insurance Company of 
Houston, Texas, organized on a legal reserve 
basis, has taken over the Southern Life In- 
surance Association of Dallas, which is on an 
assessment basis. About $1,000,000 of business 
is thus taken over. 


M. C. Elliott of Geneseo, IIl., has been ap- 
pointed traveling district manager for the 
Etna Life for fourteen counties. Mr. Elliott 
has been district agent for four counties since 
May 1. Fred J. Van Hoesen becomes Gene- 
seo agent of the company. 


Captain L. A. Spicer, formerly secretary of 
the Chicago Life Underwriters Association 
and for several years connected with the New 
York Life and Mutual Life, died at his home 
in Chicago last week. During the last few 
years he has been superintendent of: agents 
for the Knights Templar and Masons Indem- 
nity Company. 


The Security Mutual Life has offered each 
agent who writes $100,000 business during the 
year ending July 1, 1904, a trip to the St. Louis 
Exposition. The offer evoked much enthu- 
siasm at the recent convention, and this 
$100,000 club promises to be of large member- 
ship. The agency convention of the company 
next year will be held at St. Louis. 


The Boston Mutual Life Insurance Company 
is offering for a sale a part of the stock of the 
Boston Securities Company, a Maine corpor- 
ation recently organized, and capitalized at 
$1,000,000. This company is formed for the 
purpose of financing the business of the in- 
surance company, and has for its basis of div- 
idends a contract for five per cent of the gross 
premiums received during the next thirty years. 


Andrew P. Hillenbrand of Louisville has 
filed suit against the Illinois Life and _ its 
predecessor, the Mutual Life Insurance Com- 
pany of Kentucky, to enforce the collection 
of a policy for $1,500 on the life of Mrs. Bar- 
bara Fleckenheimer. The policy was taken out 
in the Southern Mutual Life of Kentucky, 
which the Mutual Life succeeded, and was 
paid up until March 15, 1899. The plaintiff 
claims that, under the defendant’s agreement, 
the policy should have remained effective 





without further payment until March 14, 1904. 





AMONG THE GASUALTY MEN. 


INCREASE THE LIABILITY PREMIUMS. 








Underwriters Believe There Will Be More 
Profit in the Business Underthe New 
Statutes. 





The raising of the limit for death claims 
in Illinois, when employers are found liable, 
from $5,000 to $10,000, will result in increased 
premiums for the liability companies in that 
State. The limit on a single death under the 
old law was $5,000. The companies, therefore, 
wrote a $5,000-$10,000 policy. Under the new 
law they will write a $10,000-$20,000. For 
the increased limit they will charge 60 per 
cent more in premiums. The Frankfort has 
decided not to write the increased limit. 

It is thought that there will be a nice profit 
in writing the increased limit, because the 
damages for deaths will hardly be much higher 
than they are now. Even in States where 
the laws fix no limit, the average death claim 
settled is about the same as where there 
is a limit. Companies fear injury claims far 
more than death claims. A hideous injury 
will usually cause juries to award a higher 
verdict than in case of death. 





CASUALTY APPOINTMENTS. 


OHIO. 
— Credit Indemnity—W. N. Dalzell, Cin- 
cin 


General Accident—Georgia Brown Allen, Dela- 
ware; J. Le Roy Cohagan, Marietta 

National Surety—Armstrong Bros., Alliance. 

Philadelphia Casualty—Hugh M. _ Stephens, 
Troy; J. W. Garber, Bellaire. 

U. S. Casualty, N. Y.—Benjamin F. Wenger, 
Greenville. 

INDIANA. 

American Bonding, Md.—J. H. Bonbaker & Son, 

Warsaw. 


Fidelity and Casualty—Earl wry Goshen ; 
Brandenburg Bros., Hammond ; F. Snipes, 
French Lick; Wm. H. Gerberich, Wolcott. 

MICHIGAN. 

New Amsterdam—W. W. Black, Bad Axe; G. F. 
Casler, Charlotte; W. W. Edwards, Detroit; H. G. 
Dykema, Detroit; W. J. Olive. Holland; E. J. 
Buckley, Muskegon ; W. B. Robertson, Utica. 

New York Plate Glass—Knapp & Livingston 
(succeeding C. F. Knapp), sy, 

North American Accident—J. E. Cohenour, Sau- 
gatuck. 

Travelers—E. S. Raymond, Detroit. 


U. S. anny J. Moore, Coldwater; L. B 
Loguet See 


. Health = Accident, Mich.—E. W. More- 
house, North Adams. 

Fidelity Accident & Protective, Mich.—Le Roy 
Barnum, Bergland; A. W. Burgis, Columbiaville ; 
Almond Fisher, Detroit; EB. A. Rundell, Edmore; 
W. L. Nutt, Gilead; James Nelson, Greenland; 
N. ig Peters, Lapeer ; M. B. Lathrop, Lapeer; 
D. te Lewiston ; John McMillan, Lewis- 
aes ‘T. L. Ru ddy, Owosso ; J. C. Weir, Rockland ; 
Chester Clark, Three Rivers ; a. Falling, Well: 
ington ; Frank Bunner, Wellington. 

ich. Benevolent—Wilson McClary, Harrietta. 

State Sick & Acc., Mich—W. W. Woodhead, 
Manistee. 

Standard Benefit, Mich. wees Deuell, Boyne 
City; A. J. Williams, Cadillac; H. L. Millspaugh, 
Pellston. 


U. 8. Accident, Mich.—Oscar Solomon, Detroit; 
L. A. Davis, Haakwood. 


7 + 
ADJUSTMENTS IN CREDIT INSURANCE. 

Credit insurance offers an entirely different 
method in adjusting losses than any other 
branch of underwriting. The losses on other 
lines are adjusted soon after.a claim is made. 
Losses on credit insurance are not adjusted 
until after the contract expires. Hence the 
charts giving profit on underwriting, loss ratio, 
etc., are misleading in that they have been 
computed on the same basis as other lines of 
underwriting, whereas the premiums, for in- 
stance, in 1902 should not be compared with 
the losses of that year to get the loss ratio, 
but with the losses of 1903. It would be impos- 
sible to adjust losses on credit insurance dur- 
ing the life of the contract, as the contract 
only guarantees the payment of bad debts over 
and above the initial loss. It is impossible 
to find this until the contract expires. Agai, 
one month after the contract expires is give” 
the assured to make his statement. Firms 
may have gone into bankruptcy near the close 
of the contract, and such action might not 
reach the firm until several days after the 
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policy expires. Then another month is given 
the company to go over the books and make 
an investigation. Thus the losses are not ad- 
justed until fourteen months after the policy 
is written. 
ae oo 
ADDITIONAL INDIANA RETURNS. 


The following are additional Indiana re- 
turns for six months: 


Premiums. Losses. 
American Credit Indem. ...$ 9,740 ,020 
Employers Liability ....... 56,280 17,079 
National Surety ........... 6,77 561 
Preferred Accident .. . aa 3,150 
LG eae 34,299 7,851 
Ul, a. ee 000005400080 15,553 11,882 

++ ~~ 


DECISION HAS HELPED COMPANIES. 

Since the decision of the circuit court at 
Chicago, to the effect that a life company can 
do a multiform business in Illinois, both the 
Etna Life and Travelers find that business 
men who feared to take their policies until the 
question was decided, are now willing to have 
them. It is stated that the A&tna lost about 
$25,000 in premiums on account of the action 
in Illinois, besides paying big attorneys’ fees. 
The company did not attempt to push its bus- 
iness out in the State after the agitation be- 
gan, confining its attention to Chicago. It 
will now undoubtedly push for business out 
in the State. 

~ 
POSTOFFICE SAFE BURGLARY. 

Some of the companies are pushing for 
postoffice safe insurance. When stamps are 
robbed, it is the usual custom of the govern- 
ment to relieve the postmaster if no negligence 
is found. There is likely to be a more strin- 
gent attitude in this direction unless the nost- 
master has taken every precaution. The of- 
ficials state that they do not regard any safe 
or vault as burglar proof. This being the 
case the government may expect a postmaster 
to carry burglary insurance or else stand the 
The largest postoffice robbery was in 
when burglars ‘took cash and stamps 
amounting to $74,610 from the Chicago post- 
office. Offices with less protection, therefore, 
would be an easy prey for burglary opera- 
tions. 


loss. 


1901, 


+H ++ 
SICK AND ACCIDENT ASSOCIATION OF TOLEDO 

The Sick and Accident Association of To- 
ledo, which was incorporated in 1899, is now 
represented in a number of the towns in north- 
western Ohio and is receiving applications for 
agencies from other parts of the State. It 
does a health and accident business almost ex- 
clusively on the industrial plan. Unlike many 
new companies it does not seek business 
through unusually liberal offers, as it is under 
conservative management and safety is looked 
for more than size. While it pays sick bene- 
fits for about seventy diseases according to the 
policy, it practically pays for all diseases If 
the growth this year justifies it, the officers 
expect to extend its field considerably next 
year. Their intention appears to be to build 
up an agency plant and eventually turn the 
association into a stock company. 

Saad a ad 
LIABILITY BUSINESS AT TOLEDO. 

There is considerable activity in liability 
business in and around Toledo at present and 
more or less complaint of rate cutting. Barker, 
Frost & Co. have a fine business in the city for 
the Travelers. Much of it has been on their 
books for years and it has been continually 
growing through the good work of Louis L. 
Chapman and Andrew H. Hunker of their 
office. Some months ago H. S. Walbridge & 
Co. took the agency of the Ocean and have 
been pushing it vigorously. They seem to 
have gone after the Travelers’ business es- 
pecially. The Travelers has fought to retain 
Its bu isiness, making such rates as its experi- 
ence has justified on individual risks, and in 
the scrimmage the business of other companies 





has been affected somewhat. H. W. Falconer, 
who has done a large personal accident busi- 
ness for the A<tna, took up the liability busi- 
ness some months ago and has just arranged to 
give his entire time to it, turning over the 
management of his accident business to Gra- 
ham B. Lounsbury. He says that the A=tna 
is making individual ratings, which in some 
instances are lower than conference rates. 
The Standard, being out of the conference 
now, is charged by other companies with cut- 
ting rates. Agents of the conference com- 
panies charge all the rest with cutting. Vin- 


cent S. Mathews, who has been liability man-. 


ager of the Travelers of Toledo for the past 
seven months, has been working mostly out- 
side of the city and has practically gone over 
his territory with a fine-toothed comb. He 
has more than doubled the business of his 
company in the outside district, and is now 
doing some work in the city. 





DEPOSITS FOR SURETY CORPORATIONS, 





Several States Have Passed Laws Requiring 
Special Fund from Companies Incorpo- 
rated in Other States. 





The Fidelity & Casualty Bulletin in dis- 
cussing state deposits of fidelity and surety 
companies says: 

“During the past year several States have 
passed laws requiring special deposits from 
surety companies of other States. In some 
cases such legislation has been obtained ap- 
parently through the efforts of persons aiming 
to secure capital for local companies ; but more 
often by the activity of the companies of other 
States in soliciting the execution of bonds re- 
quiring the approval of state courts and pub- 
lic officials. Prior to the enactment of such 
legislation the bonds of these companies were 
generally acceptable in the States concerned 
for court trusts, public officials, contracts, etc., 
without regard to limitations or terms, and 
risks were written that indicated that the 
companies were exercising but little prudence 
in their business operations. In some of the 
States recoveries for losses under such bonds 
were met with technical objections, develop- 
ing a feeling of insecurity. This all has re- 
sulted in the requirement of deposits to secure 
the payment of prospective losses. 

“These deposit laws, however, have not al- 
ways been wisely framed. They serve to ex- 
clude from the State those companies that re- 
strict their fidelity lines to indemnifying busi- 
ness interests against dishonesty of employes 
within moderate amounts. Such interests, in 
order to secure a corporate indemnity author- 
ized by the State in which they are located, 
are now forced to take out their insurance in 
companies transacting also the miscellaneous 
lines of suretyship. It goes without saying 
that no company transacting a limited line of 
straight fidelity insurance can afford to alienate 
its assets in the way of special deposits to se- 
cure the small premium income that many of 
these States afford. For this reason the citi- 
zens of such States are compelled to pay the 
rates that surety companies putting up deposits 
exact. 

“The subject is one that should receive the 
careful attention of insurance departments. 
It might be suggested that deposits should 
only be exacted from companies intending to 
issue bonds requiring the approval of the state 
courts, or public officials, and the amount of 
such deposits might be graded in proportion 
to the amount of liability such companies as- 
sume on any single risks. There seems to be 
no reason why a company transacting the busi- 
ness of ordinary fidelity insurance should be 
placed under any greater burdens as to special 
deposits than those imposed upon the insur- 
ance companies doing an ordinary casualty 
business.” 





UNITED UNDERWRITERS POLICY. 

C. B. Sherman, vice president of the United 
Underwriters Company of New York, was in 
Columbus looking up a representative. M. J. 
Hanly has been acting as manager, but his 
business for the General Accident, American 
Bonding Company and Penn Mutual Life takes 
too much of his time. The company issues an 





industrial accident and health policy for a 
monthly premium of one dollar, giving six dol- 
lars a week accident and sick benefits and $250 
in event of accidental death. Its business is 
underwritten by the Union Casualty and Surety. 
Unlike most of the other industrial acci- 
dent propositions, no iniation fee is charged, 
and the agent gets a good commission on each 
premium paid. The benefits are not as large 
as in those companies that charge an initiation 
fee. 
+ ++ 
RAILROAD INSTALMENT BUSINESS. 

The railroad accident instalment business is 
quite a problem with the companies accepting 
that line. The competition has been rather 
keen, and many privileges have been granted 
the roads. Naturally, a railroad desires to 
get the best rate it can for its men, and this 
has caused competition on part of the acci- 
dent companies, the commissions allowed pay- 
masters or other officers being too large oft- 
times to give a profit. The different depart- 
ments of railroad work are graded as to the 
rate and indemnity according to the hazard 
of the occupation. For instance, a gang of 
bridge builders or repairers or switchmen do 
not get very great indemnity, while passenger 
conductors are counted fairly good risks. It 
is stated that much money is lost on the bridge 
gangs. A company is very careful to keep the 
indemnity below the earning power of the 
assured, A number of railway men are taking 
out health insurance in addition to accident. 





CASUALTY NOTES. 


J. E. McKean of Canton, Ohio, secures the 
Preferred Accident. 


The American Life and Accident Company, 
an assessment concern, has been incorporated 
at Denver. 


The Central Accident is out for $500,000 in 
premiums in 1903. It struck the pace the first 
six months. 


The A&tna Life has increased its limit on an 
accident policy on a single life to $25,000, with 
$50,000 combination. 


J. C. Garber, manager of the National Pro- 
tective of Detroit, at Defiance, Ohio, has sold 
his business to W. T. Young. 


The Grand Rapids Accident & Health Com- 
pany which began doing business on June 
20, has written over 500 policies since that 
time. 


A. C. Durborow, former Chicago manager 
of the Maryland Casualty, has sued it for an 
accounting and $1,700 which he —e he paid 
out as commissions to A. W. Taft and C. E. 
Durborow. He says he was paid $6,000 by 
the company to retire from its“employ. 


Eugene J. Lynch, agent for the Northern 
Accident of Michigan at Grand Rapids, has 
been arrested, charged with forgery. The al- 
legation is that he forged the names of claim- 
ants to checks sent him by the company to 
deliver. He was formerly in the employ of 
the National Protective Society, and was ar- 
rested by that company. 


The attorney-general of Ohio, at the in- 
stance of the insurance department, may bring 
suits to test the legality of several mutual 
burial insurance associations, formed in Ohio 
in recent years. No fraud is charged against 
them, but they are not incorporated, and it is 
believed that they are not acting in accordance 
with the insurance laws of the State. 





TRAVELERS IN ILLINOIS. 

Manager Ira A. Fisher, who has charge of 
the Travelers in Illinois outside of Cook 
county, is spending a great deal of his time 
in the field, appointing agents and stirring up 
business. Charles N. Hammon, the former 
state agent, was a good personal producer, but 
State Agent Fisher is putting his time into or- 
ganizing his field rather than attempting to do 
personal writing. He is getting hold of some 
very good men in his field. 
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JAMES NICHOLS, PRESIDENT. 
B. R. STILLMAN, SECRETARY. 
H. A. SMITH, ASST. SECRETARY 


National 


Fire Insurance 





ORGANIZED 
NOV. 27, 1871. 





Company of Hartford, Conn. -.a2»—- 


Capital Stock, @1l Casb....... 0.200 cece ccccccseseccccsessessessecess $1,000,Q00.00 
Funds reserved to meet all Liabilities. .... 2.1.2.2... eeeeceeeee cree 2,231, 160.64 
Net Surplus over Capital and all Liabilities,.........+sesseeseeseee i] »550,802.74 


SE DAR, Bley 8, OOD iscsi. «ccctecaiocoveisovecs vscw vances $4,781 ,963.38 








Western Department, Chicago, Ill: 
FRED S. JAMES, GENERAL AGENT. 
GEORGE W. BLOSSOM, Ass’T GEN'L AGT. 
Cuas RICHARDSON, 20 Ass’T GEN’t AGT 


THE FIDELITY && CASUALTY COMPANY, 


97 TO 103 CEDAR STREET, N. Y. CITY. 





IE 5 55.6 tice viaasvsdeacndonagesceds $ 5,498,694.55 
ER niidcnd Vins ates «onde deesere an I, 500,254.11 
ee | Pe eer errr 15,7942372-13 


CasuaLTy INSURANCE SPECIALTIES, 


FIDELITY—Bonds of Suretyship for persons in positions 
of Trust. 


CASUALTY—Personal Accident and Health, Liability, 
Burglary, Plate Glass, Steam Boiler, Elevator and 
Flywheel. 

OFFICERS: 
GrorceE F. Sewarp, President. 
Rosert J. Hiitias, Treas. and Secy. Henry Crosstey, Asst. Secy. 
Frank E. Law, 2nd Asst. Secy. EpwarpC. Lunt, 3rd Ass’t Secy. 


COMPETITION LESSENED 


Through Special Agency Contracts that Protect Solicitors from 
Competition with their own Company Agents, and 

Special Policy Contracts whose Original Siperter Features are 
Unduplicated. 


ANY BUSINESS IAN 


of Ability and integrity who wishes to Establish Himself in a 
Permanent Position with lacreasing Inceme, will be considered 
for Agency Work. Particulars on Application. 


The Fidelity Mutual Life 


Insurance Company of Philadelphia 


Por Agousy apply 
ALEXANDER McKNIGHT 
Vice-President 











L. G. FOUSE, 
President 











FOR ELEGANT EFFECTS IN FILLING OUT YOUR * 
INSURANCE POLICIES 


ie °c Jewett 





HE TYPEWRI 





E. A. BANSCHBACH, General Manager, 


150 La Salle Street, CHICAGO. 
MAIN 1422. (Employment Department.) 
\ 











Central Accident 


....[nsurance Company, 
Park Building, PITTSBURG, PENN. 





Capital and Surplus over - «+ $200,000. 





SPECIALTIES: 
An Accumulative Combination Accident Policy --- The 
best policy written. 
New Plate Glass Policy---More definite and liberal than 
other policies. 


_—— 


The above contracts are che best to buy and the best to sell. 





AGENTS WANTED. 





COMMERCIAL 
UNION 


Assurance Company, Ltd., of London. 














UNITED STATES BRANCH: 
Cor. Pine and William Sts., 
NEW Y@RK, 


WESTERN DEPARTMENT: 
315 Dearborn Street, 
CHICAGO, 


The John Hancock Mutual Lite Insurance Company 


OF BOSTON, AXASS. 
S. H. RHODES, Prest.: ROLAND 0. LAMB, Vice-Prest. ;ALTO 





Issues the most desirable forms of Life, Endowment, Term and Instail- 
ment Policies. Annual Dividends. Cash and Paid Up Values. 


The Most Liberal Conditions of Any Policy in the Market. 
See Qur Pol.cies and Terms Befvure Engaging Elsewhere. 


EXCELLENT AGENCY CONTRACTS AWAIT GOOD MEN. 
ROBERT K. EATON, Superintendent of Agencies, Boston, Mass. 


J.C. CAMPBELL, State Agent for Ohioand West Virginia, Board of Trade Building, 
Columbus, Ohio. 





CHAS. S. HOLLINSHEAD, 


E. R. DANNELS, Secretary 
Presiden> 


M. JOS. NOWLAN, Asst. Secretary, 


FIRE INSURANCE ONLY. 


UNION-—OF PHILADELPHIA 
INSURANCE COMPANY. 


| INCORPORATED 1804. | | LOSSES PAID, $18,070,003.00. | 
HOWARD HUDLER, Special Agt., | D. E. JULIAN, Special Agent. 
159 La Salle St., Chicago, M. F. GRIM, Special Agent. 


Illinois, lowa and Missouri. 
G, I. GORHAM, General Agent, 49 N. Hight St., 
COLUMBUS, 0O. 


St. Paul, Minn., 
Wisconsin, Minnesota and No. Michigan. OHIO, MICHIGAN and KENTUCKY. 

















INCORPORATED 1851. 


THE BERKSHIRE LIFE INS. CO. 


PITTSFIELD, AASS. 


WM. R. PLUNKETT, President. JAS. M. BARKER, Vice-President. 
JAS. W. HULL, Secretary and Treasurer. 


All policies now issued by the BerKsurre give to the insured all the advantage 
of the perfected Non-forfeiture Law of Massachusetts. 

Before insuring your life or taking an agency, examine the new policy contract 
now being issued by the BERKSHIRE. 


R. W. TAYLOR, JR., Gen’! Agent Northern Ohio, JOHN A. RINGOLD, Gen’! Agent Southern Ohio 
315-316 Wiitliamson Bidg., Cleveland. 14 Carew Bidg., Ctncianati. 
WILLIAM D. WYMAN, General Agent for lilinois, 
100 Washington St., Chicago. 


itis STAN DARD 


ACCIDENT 4 
INSURANCE 
COMPANY 


OF DETROIT, MICH. 
INCORPORATED 18864 








LIFE 
AND 


“LIABILITY, - 
PERSONAL 
ACCIDENT 
SICKNESS 
INSURANCE 


OD M. FERRY. PRESIDENT 
EE. A. LEONARD, SECRETARY 


W.C. MAYBURY, MAG DIRECTOR 


CaSH CaPiTaL, $250,000.00 

















